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It can be frustrating to see efforts 
by some that are aimed at undermin-
ing the American consumer’s confi-
dence in the food we grow for them. 
America’s farmers and ranchers feed 
this country, and we are proud to do 
it.  

It’s important that we 
represent agriculture in 
a positive, factual light. 
We must continue to tell 
our story. The facts are on 
our side. And Texas Farm 
Bureau is designed to be 
a vehicle to help you and 
I share the story of Texas 
agriculture. The mission 
of our organization is to be 
the Voice of Texas Agriculture. 

The challenges for Texas farmers 
and ranchers are many. It is up to 
each of us to make sure those out-
side of agriculture understand these 
challenges and what all of us are 
doing to respond while, at the same 
time, feeding our nation. 

Environmental activists continu-
ally target our use of modern pro-
duction tools such as crop protection 
chemicals and synthetic fertilizers. 
They ignore the science. They fail 
to mention that use of these tools 
continues to decline and are applied 
today with precision using modern 
technology. We can’t feed the world, 
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OPINION

Representing agriculture in a positive, factual light  
much less our country, with outdat-
ed methods and technology. 

There is certainly room and a 
place for all agricultural production 
models. We welcome those who are 
innovative and cater to individual 

consumer desires. How-
ever, we must have a 
food system that can 
efficiently feed more 
than 330 million people 
in our country. Every 
month, every week, ev-
ery day of the year.  

“Sustainability” is the 
rallying cry most often 
used to criticize mod-
ern agriculture. Farm-

ing and ranching models espoused by 
those without a need for profitability 
are not the solution. A family farm and 
ranch, regardless of size, must be prof-
itable to be sustainable. 

There is the everyday threat of 
financial reality. Low commodity 
prices and global economic pressures 
squeeze most farmers and ranchers 
out of business. You can’t grow your-
self out of debt when the cost of pro-
duction is below breakeven. Volume 
won’t turn the bottom line black. 

Farmers and ranchers willingly 
adopt and invest in new practices. 
It’s extremely expensive, though. 
The cost of inputs has increased as-

tronomically in the past 20 years, 
but the price we receive for our com-
modities has not. Scale and efficien-
cy are the only areas we can affect 
for survival.  

Activists paint livestock owners 
with a brush colored with accusa-
tions of widespread industry abuse. 
It’s simply not true. But the regula-
tions and mandates that spring in 
reaction to those claims add more 
costs to our business. 

Let’s not forget Mother Nature. 
She’s unpredictable and unforgiv-
ing. But don’t point at agriculture 
as a major contributor to climate 
change. The evidence isn’t there. 
Today’s modern farm and ranch 
practices are more climate friendly. 
There is more efficient use of natural 
resources. It’s a positive story of suc-
cess and innovation.

According to the U.S. Environ-
mental Protection Agency, green-
house gas from beef cattle only rep-
resents 2 percent of emissions in the 
U.S. All of agriculture, including beef 
production, accounts for about 9 per-
cent of total U.S. emissions.

By contrast, transportation ac-
counts for 29 percent of greenhouse 
gas emissions, and electricity is 
nearly 28 percent of greenhouse gas 
emissions in the U.S.  

Beef cattle production, including 
the production of animal feed, is re-
sponsible for only 3.7 percent of green-
house gas emissions in the U.S.

U.S. agriculture is part of the cli-
mate solution, not the problem. 

That’s a good story to tell. And 
we should tell that story with pride. 
Texas Farm Bureau is designed to 
add volume and reach to your voice. 

By Russell Boening
President
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We looked in dark, small spaces. We searched through muck and mud. And we found  

a new strength and versatility. Introducing the John Deere 4M Heavy Duty Compact  

Utility Tractor. The category 1, 2 three-point hitch holds up against big, heavy tasks for a 

whole new level of versatility. The four bright work lights show all. The big, thick, tough 

tires negotiate slime, sludge and grunge like a John Deere Gator™ on a park path. With 

a  Roll Over Protection System (ROPs) that can go low at need. All standard. Even the 

eHydro™ Transmission helps with overall versatility and efficiency. This is versatile. This is 

the power of 4 like you have never seen it before. Talk to your John Deere dealer today. 

Nothing Runs like a Deere™  |  RUN WITH US

Search “John Deere 4 Series” for more

STRENGTH AND VERSATILITY.  

TO THE POWER OF 4.
The new John Deere 4M Heavy Duty Compact Utility Tractor.

JohnDeere.com/4Series

John Deere Dealers
See one of these dealers for a demonstration

Ag-Pro
Alice, TX
Fredericksburg, TX
Harligen, TX
Pleasanton, TX
Weslaco, TX 

Bramlett Implement, Inc.
Stephenville, TX 

Fish & Still Equipment
Nacogdoches, TX 

Robstown Hardware Company
Robstown, TX

United Ag & Turf
Bryan, TX 
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Researchers 
developing new 
anthrax vaccine

There may soon be a new 
weapon in the centuries-old bat-
tle against anthrax in wildlife, 
thanks to groundbreaking work 
at the Texas A&M University 
College of Veterinary Medicine & 
Biomedical Sciences.

Anthrax, a disease caused by 
a bacterium called Bacillus an-
thracis, contaminates surface 
soil and grasses, where it may be 
ingested or inhaled by livestock 
or grazing wildlife. This is es-
pecially common in the western 
Texas Hill Country, where each 
year the disease kills livestock 
and wildlife.

There is already a vaccine for 
anthrax, which many livestock 
owners administer annually. Un-
fortunately, it can only be admin-
istered with an injection that is 
time consuming for livestock and 
not feasible for wildlife.

Researchers went to work 
to attempt to create a formula-
tion to deliver the vaccine orally, 
which would allow for potential 
distribution to wildlife. 

If successful, it will be the first 
effective oral vaccine against an-
thrax for wildlife.

Anthrax is among the oldest 
enemies of microbiologists, and 
the current vaccination meth-
od—using what’s known as the 
Sterne strain—is basically the 
same as it was 85 years ago when 
Max Sterne developed it. So, an 
oral vaccine has been a goal for 
some time.

The main issue with an oral 
vaccine is the ability to keep the 
bacteria alive in the gastrointes-
tinal tract long enough and in 
the right amount to produce the 
desired immune activity in the 
animal. To that end, other efforts 
have been made with different 
strains of the bacteria and other 
mediums, but have thus far not 
proven effective.

TFB announces 2020 Clover Cash grant recipients
Texas Farm Bureau (TFB) 

awarded $20,000 to 25 county, dis-
trict and state 4-H programs and 
activities through the Clover Cash 
Grant Program.

Launched this year, the grant 
program was established to fund 
hands-on activities that grow stu-
dents’ knowledge of food, fiber and 
fuel. 

Programs funded by the Clover 
Cash grants also strive to help stu-
dents understand the importance of 
agricultural advocacy.

“Activities through 4-H are a 
great opportunity for students of 
all ages to connect and engage with 
agriculture,” Mia Balko, TFB direc-
tor of Youth Outreach, said. “The 
proposed projects help expand stu-
dents’ knowledge of agriculture and 
agricultural advocacy in ways that 
are meaningful and memorable.”

Programs that received county-
level grants include: Baylor County 
4-H, Bexar County 4-H, Brazos Coun-
ty 4-H, Cass County 4-H, Cherokee 
County 4-H, Clay County 4-H, Cory-
ell County 4-H, Guadalupe County 

Texas Panhandle cattleman to chair EPA advisory committee
A Texas Panhandle cattleman 

was recently selected to serve as 
the chair of the U.S. Environmental 
Protection Agency’s (EPA) newly- 
revived Farm, Ranch, and Rural 
Communities Advisory Committee. 

Hartley County Farm Bureau 
member Tom McDonald will serve 
as chair of the 33-member commit-
tee.

“I’m sure the goal of every produc-
tion agriculture representative on 
the committee is to protect against 
excessive regulations, but I think 
the bigger objective in my mind is to 
put a face to agriculture,” McDonald 
said in an interview with the Texas 
Farm Bureau Radio Network.

He wants to show EPA that the 
agricultural community is a friend, 

not a foe.
“What I would like for them to see 

is the way agriculture really is,” he 
said. “We’re leaders in the world for 
producing safe, wholesome food at 
an affordable price, and we take our 
natural resource management very 
seriously.”

A key issue he plans to address is 
the incorrect notion that agriculture 
contributes greatly to U.S. sources of 
greenhouse gas (GHG) emissions. As 
a longtime leader in the cattle feed-
yard sector, McDonald said he has 
faced this issue many times. 

But multiple studies, including 
a recent EPA report, show agricul-
ture only contributes 9.9 percent of 
all GHG emissions in the U.S. That 
number is far below transportation, 

energy and industrial use.
In fact, McDonald noted U.S. ag-

riculture provides many positive 
impacts on GHG emissions due to 
plants and row crops removing car-
bon dioxide from the environment. 

“We all know from our high school 
biology class that plants take up 
CO2 and give off oxygen, and that 
CO2 is coming from the greenhouse 
gas emissions that are in the atmo-
sphere,” he said. 

McDonald is the senior vice presi-
dent of Environmental Affairs & 
Sustainability at Five Rivers Cattle 
Feeding Company, which is head-
quartered in Johnstown, Colorado. 
His office is at XIT Feeders in Dal-
hart, one of 11 feedyards owned by 
Five Rivers.

4-H, Hale County–Abernathy 4-H, 
Hartley County 4-H, Hidalgo Coun-
ty–Borderline 4-H, Kerr County 4-H, 
Lubbock County 4-H, Lynn County 
4-H, Montgomery County 4-H, Na-
varro County 4-H, Refugio County 
4-H, Washington County 4-H and 
Williamson County 4-H.

Programs that received district-
level grants include: District 1, Dis-

trict 2 and District 8. 
Programs that received state-

level grants include the 4-H Water 
Ambassadors Program and Texas 
4-H Council. 

For more information about the 
Clover Cash grant program, visit 
texasfarmbureau.org/youth/youth-
opportunities or contact Balko at 
mbalko@txfb.org.

CLOVER 

CASH
GRANT PROGRAM
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Superior Stability    Faster Cycle Times    Easier Unloading
Meet your new workhorse. Featuring fl otation-type tires that keep your trailer from sinking into soft 

ground, tubs that can hold any material, and the versatility of hauling with a truck or tractor, 
SmithCo side dump trailers don’t quit until the job is done.

When we build trailers, we build solutions. 

800-779-8099 • Financing Available • sidedump.com

Farming & Feedlot 
Side Dump Trailers
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TESTED ON FOUR CONTINENTS.
NOW AVAILABLE IN YOUR ZIP CODE.
This is a game-changer. The 4700 Series is the biggest Massey Ferguson® R&D project ever. The 
goal was to create the most heavy-duty, versatile tractor in its class. So there’s more power for 
greater lift capacity and pulling heavier implements. Yet it’s nimble enough to maneuver through 
any operation, making it ideal for hay, dairy, livestock and municipal duty. Come see the result. 

www.masseyferguson.us

CHECK OUT THE 
MASSEY FERGUSON 
4700 SERIES

©2015 AGCO Corporation. Massey Ferguson is a worldwide brand of AGCO Corporation. AGCO and Massey Ferguson are trademarks of AGCO. All rights reserved.  MF15P095CRv01

DONNA
SEIVER IMPLEMENT COMPANY

956-464-3162

HONDO
LONE STAR KAWASAKI & AG EQUIPMENT

830-426-3701
lonestarkawasaki.com

LIVINGSTON
FOSTER'S WORK & PLAY

936-967-0011
fostersworknplay.com

VICTORIA
VICTORIA FARM EQ. CO, INC.

361-573-2497
victoriafarmeq.com

House Ag leaders ask USDA to investigate packers
By Jennifer Dorsett

Field Editor
The U.S. House of Representatives 

Committee on Agriculture asked U.S. 
Secretary of Agriculture Sonny Per-
due to launch a full-scale investiga-
tion of the beef packing sector.

In a letter to Perdue in early Au-
gust, House Agriculture Committee 
Chairman Collin Peterson (D-Min-
nesota) and Ranking Member Mike 
Conaway (R-Texas) said there are 
concerns about the vulnerability of 
the nation’s beef supply chain and 
the level of concentration in the in-
dustry.

The congressmen said Perdue has 
the authority to use policy research 
centers to investigate these issues.

“We are writing to request that 
the Office of the Chief Economist 
engage the policy research centers 
to address current issues and trends 
in cattle markets, including struc-
ture of the industry, price discovery 
and methods to address deficiencies, 
price reporting, purchasing man-

dates and barriers to entry in the 
packing sector,” the letter said.

Peterson and Conaway also 
asked that policy research centers 
provide an “in-depth description of 
today’s beef packing sector,” includ-
ing answers to questions about how 
the sector became so concentrated, 
whether the current capacity is suf-
ficient for growth and if policy op-
tions are available to increase price 
discovery.

In an interview with the Texas 
Farm Bureau (TFB) Radio Network, 
Conaway said he and other lawmak-
ers, as well as their constituents, 
would like to have more information 
on the issue surrounding beef pack-
ers.

“There is a lot of turmoil in the 
market, a lot of suspicions and a 
lot of information that may or may 
not be accurate. We want to try to 
get as many facts on the table as 
we can. Having some experts look 
into things seems like a good idea to 
help address some of these issues,” 

Conaway said. “Whether there’s 
anything going on that should not 
be going on, or if it’s just normal 
supply-and-demand reactions that 
are going on, the idea is to help all 
packers and producers and everyone 
to have a level playing field in terms 
of what’s happening.”

Ranchers across Texas and the 
U.S. were hit hard by COVID-19 this 
spring. Slowdowns and shutdowns 
at meat processing plants led to bot-
tlenecks at feedyards and packing 
houses, drastically decreasing cattle 
prices as boxed beef prices rose to 
unprecedented levels.

“Every producer out there believes 
the packers have an advantage over 
them in the marketplace, and getting 
the broad study that we want done 
will help answer some of those ques-
tions,” Conaway said. “And if that’s 
the case, then we’ll take steps. If it’s 
not, is there competition available in 
the packer industry that is currently 
not there? Are there barriers to that 
new competition coming in that we 

could address, as well? There may 
not be anything wrong at all other 
than that you just haven’t had any-
body who wants to invest in packing 
plants, but there may be something 
going on. We think that this study 
will answer those questions.”

Many ranchers in Texas with those 
same questions are eager to see this 
study on beef packers move forward, 
according to TFB National Legisla-
tive Director Laramie Adams.

“Texas Farm Bureau has had 
discussions with our Congressional 
leaders about beef industry issues, 
especially lately since some of those 
issues were highlighted through the 
pandemic,” Adams said. “We’ll keep 
pressing to try to find some solu-
tions for Texas ranchers who were 
tremendously affected by the impact 
COVID-19 had on the beef supply 
chain.”

Adams noted TFB is also a member 
of the American Farm Bureau Federa-
tion cattle working group, which is 
exploring some of those issues on a 
national scale.

“Our members were severely im-
pacted by having to sell their live-
stock at very low prices or the com-
plete inability to sell their livestock 
due to the pandemic,” he said. “We’re 
working with our lawmakers and 
other industry representatives to see 
what can be done to help in the fu-
ture. Americans depend on the entire 
supply chain for that safe, reliable 
food supply, but it starts on farms 
and ranches across the nation.”
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Winners announced in TFB’s Lesson Plan Challenge
By Julie Tomascik

Editor
Creating engaging lessons about 

agriculture earned five teachers 
recognition from Texas Farm Bu-
reau (TFB). 

The Lesson Plan Challenge pro-
vided a unique opportunity to grow 
curriculum resources for Texas 
teachers who want to increase ag-
ricultural literacy and awareness 
across all grades and subject areas. 

“Agriculture can fit into any 
subject and in any grade,” Jordan 
Walker, TFB director of Education 
Outreach, said. “We wanted this 
challenge to inspire Texas teachers 
to create interactive lessons that 
involve accurate agricultural infor-
mation, and they did. We received 
outstanding lesson plans that will 
help bridge the gap between stu-

dents and agriculture.”
Marsha Hammack, a fifth-grade 

ELAR and science teacher from 
Taylor County, was awarded first 
place in the Grades 3-5 Category 
for her “It’s All in a Day’s Work” 
lesson. 

Shelly Renfro, fifth-grade sci-
ence teacher from Denton County, 
was awarded second place in the 
Grades 3-5 Category for her “Pro-
cessed vs. Unprocessed Foods” les-
son. 

In the category for Grades 6-8, 
Jennifer Pesky, a seventh-grade 
science teacher from Austin Coun-
ty, won first place for her lesson 
titled “Select ‘R’ Us.”

Myles Hammack, a high school 
Spanish and English teacher in 
Dickens County, received first 
place for his “La Importancia de 

Texas Farm Bureau members discuss policy for coming year
By Jennifer Dorsett

Field Editor
Groundwater and surface water 

use interaction, property tax reform 
and pipeline surface remediation 
were among the topics discussed at 
Texas Farm Bureau (TFB) Policy De-
velopment meetings across the state. 

Policy Development meetings are 
an integral part of creating the or-
ganizational road map for the fol-
lowing year, giving members the 
opportunity to surface and discuss 
potential policy updates. 

“Texas Farm Bureau is founded on 
grassroots advocacy, and while our 
meetings looked a little different this 
year with COVID-19, we’re commit-
ted to making sure our policies still 
come from that grassroots, boots-on-
the-ground membership base,” Brant 
Wilbourn, TFB associate director of 
Commodity and Regulatory Activi-
ties, said. “We utilized technology to 
make sure our member’s voices are 
heard, and as always, the topics dis-
cussed at these Policy Development 
meetings will help our members as 
they create policies that will be dis-
cussed at the annual meeting.”

Wilbourn noted 2020 brought 
about a record number of property 
tax valuation protests in Texas, par-
tially because of COVID-19’s eco-
nomic impact.  

In Texas, properties must be ap-
praised by Jan. 1, and appraisal 
notices are mailed out in April and 
May. But this year, March brought a 
global pandemic, forcing many busi-
nesses to close their doors and sig-
nificantly increasing unemployment 
numbers. 

Property owners find it difficult 
that property values have increased 
so much when many are struggling, 
Wilbourn said. 

“Property taxes were brought up 
at nearly every district meeting,” 
he said. “Many landowners have 
issues with the way appraisal dis-
tricts handle land valuations. A high 
tax burden may force some property 
owners to sell off their land, which 
only exacerbates urban encroach-
ment and other issues.”

During the meetings, it was ap-
parent agricultural water use con-
tinues to come under attack. 

“Conflicts between groundwater 
users and surface water right-hold-
ers is not a new issue,” Wilbourn 
said. “But groundwater is private 
property, and landowners have a 
right to use that property. That’s the 
law in Texas.”

There have been discussions of 
implementing incentive-based strat-
egies to reduce groundwater usage, 
such as compensating groundwater 
users for reducing pumping, he said. 

TFB members must decide wheth-
er to support those strategies.  

Eminent domain reform, particu-
larly surface remediation after de-
velopment, remains a top issue faced 
by rural landowners. 

“Often, entities with eminent do-
main authority fail to restore the 
easement area to its original condi-
tion,” Wilbourn said. “Some compa-
nies come in, dig down and install 
a pipeline, and leave a mess when 
they’re done. That’s unacceptable to 
the landowner, and that’s unaccept-

able to us as an organization sup-
porting private property rights.”

Landowners can negotiate lan-
guage in easement contracts re-
quiring payments for damages not 
restored, but the path to receive re-
mediation or cleanup is costly and 
time-consuming litigation. 

TFB has policy to support util-
ity companies carrying performance 
bonds to restore a landowner’s prop-
erty to its previous state or as close 
to its previous state as reasonably 
possible, Wilbourn noted. But the or-
ganization does not currently have 
policy supporting the same treat-
ment from major condemnors like 
common carrier pipelines. 

Water use and water rights, is-
sues in the cattle market and beef 
processing sector and COVID-19’s 
impact on agriculture were also dis-
cussed across the state.

Districts along the U.S.-Mexico 
border expressed concerns that 
Mexico is still not holding up its 
end of a long-standing water share 
agreement between the two nations, 
placing farmers there in a precari-

ous position. 
COVID-19 highlighted sources 

of tension in the U.S. beef supply 
chain, and members discussed con-
cerns about price fixing and collu-
sion, lack of competition and busi-
ness practices among major meat 
packers. Members also discussed 
potential TFB policy to protect and 
encourage the continued operation 
of small and medium-sized process-
ing facilities.

“We’ve heard some of these con-
cerns before, but COVID-19 really 
highlighted some of those problems 
cattle ranchers, in particular, have 
faced in the supply chain,” he said. 

County Farm Bureaus must sub-
mit policy resolutions that were 
adopted at their annual meeting to 
the state office by Oct. 23.

TFB policy proposals approved 
by county Farm Bureaus will be 
considered by the TFB Resolutions 
Committee in early November. 

The committee’s recommendations 
will then be forwarded to the TFB An-
nual Meeting in December for consid-
eration by the voting delegates.

la Agricultura Mi Leccion de Agri-
cultura Para El Español 3” lesson in 
the Grades 9-12 Category.  

In that same category, Mary Beth 
Bauer, a high school environmental 
science teacher from Kerr County, 
was awarded second place for her 
“Go ‘O’ or No? Organic or Tradition-
al Food Production?” lesson. 

The winners received one digital 
microscope for use in the classroom 
and $300 to purchase classroom 
supplies. The first-place winners 
will also receive an all-expense paid 
trip to the 2021 National Ag in the 
Classroom Annual Conference. 

Each teacher who submitted a 
lesson plan received a classroom 
garden kit that includes a 32-cell 
starter tray, 32 soil pucks and 10 
packs of seeds, as well as an accu-
rate ag book. 
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0% FINANCING*

AND CASH BACK OFFERS!

You do a lot around the farm. 
Your equipment should too.
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CROCKETT
COLLINS TRACTOR 

AND EQUIP. INC.
800-717-3157

www.collinstractorande-
quipment.com

HONDO
WILLIAMSON COUNTY 

EQ. CO. INC.
830-584-1576

wmcoequip.com

TAYLOR
WILLIAMSON COUNTY 

EQ. CO. INC.
512-352-6381

wmcoequip.com

VICTORIA
VICTORIA FARM EQ. 

CO, INC.
361-573-2497

victoriafarmeq.com

TPWD forecasts favorable white-tailed deer season
By Jessica Domel 

Multimedia Reporter
Well-distributed and timely rains 

across much of the state, combined 
with positive long-term growth in 
the white-tailed deer population, will 
lead to a favorable white-tailed deer 
season for Texas hunters this year.

“We had, for most of Texas, good 
rains in late April, May and early 
June. As a result of that, we had 
an abundance of good native forage 
growing out there. So, those bucks 
were able to start off on a good foot, 
so to speak, with antler growth,” 
Alan Cain, Texas Parks and Wild-
life Department (TPWD) white-tailed 
deer program leader, said in an in-
terview with the Texas Farm Bureau 
Radio Network.

Early fawn recruitment num-
bers were looking good, and Cain 
said, hopefully, those will carry on 
through the hunting season. 

“Right now, in talking to the land-
owners and hunters who are starting 
to check on their deer lease and set 

up cameras and looking 
at deer, they’re excited,” 
Cain said.

TPWD estimates the 
state white-tailed deer 
population at 5.5 mil-
lion deer. 

That’s a population 
density of 49.25 deer 
per 1,000 acres. Density 
is not uniform across 
the state. Those areas 
with better habitat tend 
to support higher deer 
populations.

“The trends suggest 
that population is go-
ing to be staying about 
the same for this up-
coming season,” Cain 
said. “Fawn recruitment 
looks good this year, so 
I expect that population 
to at least be stable, which we have a 
lot of deer in the landscape and a lot 
of opportunities for hunters.”

From a statewide perspective, 

hunters might expect to see a higher 
proportion of bucks in the 6.5- to 8.5-
year age classes due to above-aver-
age fawn crops in previous years.

Other age classes are expected to 
reflect a more even distribution. 

“While doe harvest has been down 
slightly in the last couple of years, 
which is likely contributing to a 
widening ratio of does to bucks, the 
good news for hunters is that there 
should be plenty of carryover from 
previous years,” Cain said. 

General white-tailed deer season 
for the north zone runs Nov. 7-Jan. 3. 
The special late season is Jan. 4-17.

General season for the south zone 
is Nov. 7-Jan. 17. The special late 
season follows Jan. 18-31.

Archery season for white-tailed 
deer is Oct. 3-Nov. 6.

The youth-only early season is 
Oct. 31 and Nov. 1. The youth-only 
late season runs Jan. 4-17.

Muzzleloader season is Jan. 4-17.
“There’s no new changes as far as 

deer harvest regulations. Obviously, 
the season dates will change with 
the calendar progression, as they 
do every year, but there’s been no 
changes for the deer season or limits 
in any of the counties,” Cain said. 

Hunters who harvest anterless 

deer during archery, youth-only, 
muzzleloader or the four-day doe 
days in the general season in select 
counties must report their harvest 
on the MyHuntHarvest app.

“I will remind hunters in a group 
of 21 counties in kind-of that South-
ern Post Oak area between San An-
tonio and Houston that we still have 
mandatory harvest reporting for ant-
lerless deer that are harvested and 
tagged with a hunting license tag,” 
Cain said. “This’ll be the second year 
going into that with that regulation.”

The following counties are in the 
anterless deer reporting area: Aus-
tin, Bastrop, Caldwell, Colorado, De-
witt, Fayette, Gonzales, Guadalupe, 
Karnes, Lavaca, Lee, Waller, Wash-
ington and Wilson.

Areas of Goliad, Jackson, Victoria 
and Wharton counties north of U.S. 
Highway 59 and Comal, Hays and 
Travis counties east of IH-35 are 
also included.

Harvests must be reported within 
24 hours of taking an animal via the 
free MyHuntHarvest app.

To protect the state’s deer popu-
lation, there are additional regula-
tions for hunters in Chronic Wast-
ing Disease (CWD) containment and 
surveillance zones.

“CWD regulations are still in ef-
fect in the CWD zones that we have 
established in the state. There’s one 
in the Panhandle, one in the Trans-
Pecos out towards the El Paso area, 
one in a portion of Val Verde County 
around Del Rio, the South Central 
Texas zone in that Medina/Uvalde 
County area,” Cain said. “Also, we 
have a new zone that’s established 
this year in Kimble County, and it’s 
just east at Junction, around that 
Segovia area.”

Within those zones, the require-
ments remain the same as last year.

“There’s mandatory carcass move-
ment restrictions for moving carcass 
parts out of the zone, and then also 
mandatory sampling of hunter har-
vested deer in those zones,” Cain 
said.

Details on those requirements are 
available at tpwd.texas.gov, in the 
online Outdoor Annual and the Out-
door Annual app. 
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Exports under 
China trade deal 
closely watched

An American Farm Bureau Fed-
eration (AFBF) Market Intel analy-
sis shows China is buying more U.S. 
commodities for the upcoming mar-
keting year, starting in September. 

“So far, soybeans, sorghum and 
cotton have quite a lot of advanced 
new-crop sales, greater than what 
they’ve been the last few years. Corn 
sales, a little bit slower. Even though 
we are seeing reports of big sales by 
volume, when you look at those sales 
as a share of total production that’s 
expected this year, those sales are 
still pretty moderate,” Veronica Nigh, 
AFBF economist, said.

Large new-crop sales kick-start 
exports for the new marketing year, 
but don’t necessarily lead to greater 
total exports. Nigh said current data 
show China is behind its phase one 
commitments, which were finalized 
in January.

Nigh noted there are many factors 
that can influence trade with China.

“There’s a lot of dynamics going 
on—those that are market driven 
and those that are politically driven,” 
she said. 

New-crop sales of soybeans, sor-
ghum and cotton are significant and 
exceed the share of recent years’ pro-
jected production. But the U.S. De-
partment of Agriculture’s Foreign Ag-
ricultural Service says “strong early 
season sales do not necessarily lead 
to greater total exports as numerous 
variables influence trade dynamics 
throughout the year. However, large 
early season sales do give a kickstart 
to exports in the coming year.”

The full analysis is available at 
fb.org/market-intel.

© LG SEEDS 2020. LG SEEDS AND DESIGN IS A REGISTERED TRADEMARK OF AGRELIANT GENETICS, LLC. 
WE MEAN BUSINESS IS A REGISTERED TRADEMARK OF AGRELIANT GENETICS, LLC.

LEARN HOW
TexasMixMatters.com

important to the farmer,” said Chris
Sheppard, LG Seeds Technical Team
Agronomist for Texas. “Texas is such a
large footprint, I can’t physically be in
multiple places at once – but, the Mix
Matters Tool allows me to do just that -
it is an extension of me and our agro-
nomic research and knowledge.”

With LG Seeds, STAR Partner deal-
ers and farmers have access to a bigger
and better product lineup, enhanced
trait options, stronger product agronom-
ics, faster product development and the
ability to fast track those products di-
rectly into your fields. In an increasingly
complex industry, LG Seeds is commit-
ted to innovation and customizing every
farmer’s recipe for success – so you
can maximize your results.

The Mix Matters approach puts LG
Seeds’ agronomic research, innova-
tion, and hybrid expertise in farmer’s
hands. With Mix Maker products, Fast
Track hybrid advancement and the
Mix Matters tool, LG Seeds develops
customized hybrid recommendations,
so your products are positioned for
success. No two fields, or farmers, are
alike and each farmer brings their own
distinct experience and talents. There
are different soil types, topography,
weather trends and more to consider,
which is why LG Seeds has developed
Mix Matters – a recipe for success in
every field, on every farm, every year –
it even “clones” our agronomists.

“Mix Matters really gets the con-
versation of seed placement on farms
started. By following the questions in
the Mix Matters Tool, our team can
get right to the heart of what is most

By CHRIS SHEPPARD
Texas Technical Team Agronomist

IMPROVE YOUR
PRODUCTIVITY
POTENTIAL

Advertorial
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BQA earns compliance with animal welfare standards

Peanut farmers strikeout this Major League Baseball season

The checkoff-funded Beef Qual-
ity Assurance (BQA) program is now 
recognized as an industry-leading 
animal welfare program.

The U.S. Department of Agricul-
ture (USDA) has reviewed and certi-
fied that the BQA program complies 
with the International Organization 
for Standardization (ISO) Animal 
Welfare Management/General Re-
quirements and Guidance for Orga-
nizations in the Food Supply Chain. 

The ISO specification was devel-
oped in 2016 to provide a path for 
programs to show they are aligned 
with the principles of the World Or-
ganization of Animal Health (OIE) 
Terrestrial Animal Health Code and 
ensures the welfare of farm animals 
across the supply chain.

The BQA program, which is man-
aged by the National Cattlemen’s 
Beef Association (NCBA), received 
the recognition in late July.

“USDA’s affirmation that the 
program complies with ISO speci-

fications is an important recogni-
tion of U.S. cattle producers’ con-
tinued commitment to delivering a 
safe, high-quality beef supply while 
maintaining the highest animal wel-
fare standards,” Dr. Julia Herman, 
beef cattle specialist veterinarian 
for NCBA, said.

Developed more than 30 years 
ago, the BQA program has become 

the industry standard for delivering 
education and resources to cattle-
men and women.

More than 85 percent of the U.S. 
beef supply today is managed by 
BQA-certified farmers and ranchers, 
according to the National BQA Da-
tabase. 

By partnering with state pro-
grams across the country, BQA  

reaches ranchers on operations of 
all sizes, in all corners of the nation, 
with digital and in-person training 
and certification.

To earn certification with the 
animal welfare standards, the BQA 
program underwent a thorough au-
dit process that evaluated the pro-
gram’s principles, guidelines and 
standards across its many resources, 
including the BQA National Manual 
and Self-Assessments.

This recognition will mean the 
BQA program is listed on USDA’s 
Quality Assessment Division web-
site as being compliant with the ISO 
specification.

“BQA’s recognition by USDA of 
ISO compliance clearly shows that 
animal welfare is a top priority for 
America’s cattle producers, and glob-
al consumers can rest assured that 
the American beef they consume 
is produced in accordance with the 
highest animal welfare standards in 
the world,” Kent Bacus, NCBA se-
nior director of International Trade 
and Market Access, said.

By Jennifer Dorsett
Field Editor

There’s nothing like the sharp 
crack of wood hitting the ball fol-
lowed by the roar of the home crowd, 
with the smell of peanuts wafting 
through the air. It’s an experience 
many baseball fans will be missing 
this year as Minor League Base-
ball remains shuttered and Major 
League Baseball (MLB) set a short-
ened season in front of empty stands. 

It’s weighing heavily on the minds 
of peanut farmers in Texas, which is 
the fourth-largest peanut-growing 
state in the U.S., according to Texas 
Peanut Producers Board Executive 
Director Shelly Nutt.  

Because Texas peanuts are main-
ly grown using irrigation, Nutt said 
they are usually of a consistent qual-
ity, making them a sought-after com-
modity. 

Texas is the only state to grow all 
four types of peanuts: Runner, Span-
ish, Valencia and Virginia. Although 
peanut butter sales have significant-

ly increased since the COVID-19 
pandemic, Virginia peanuts are not 
suited for that purpose.

“Those Virginia peanuts are a 
higher-quality peanut, since they’re 
grown to be harvested and used in-
shell. They’re protected from the 
time the seed goes into the ground 
until they’re harvested. Farmers are 
doing everything they can to make 
sure the shell quality is good, that it 
doesn’t get too dark, that it doesn’t 
get rained on, and they also get paid 
more for it. And in 2019, we had a 
great crop of Virginias,” Nutt said in 
an interview with the Texas Farm 
Bureau Radio Network.

But the high-quality crop is cur-
rently going uneaten.

“They were already bagged up, 
cleaned, roasted, salted, packaged 
into bags and ready to go to baseball 
games. Now, after the pandemic, we 
have all of 2019 sitting in warehous-
es bagged and ready to go,” she said. 
“And we have the 2020 crop already 
in the ground and growing. So, we 

have  to figure out how to move those 
peanuts out of the warehouses, and 
get them into consumers’ hands.”

To help, the National Peanut 
Board has developed a new cam-
paign encouraging consumers to 
eat in-shell peanuts at home while 
watching sports. 

“We’ll soon start seeing some 
commercials on Fox Sports stations 
basically encouraging consumers to 
eat in-shell peanuts while you’re at 
home watching baseball games or 
football games, whatever sports we 
get to have. Buy peanuts and eat 
them in your living room and just 
help out our peanut farmers,” she 
said. “We know they’re a healthy 
snack, and maybe it’ll bring back a 
little bit of nostalgia. Hopefully, it’ll 
help with that oversupply.”

Most peanut farmers receive con-
tracts on the crop prior to planting, 
so while 2020 won’t be a bad year to 
sell peanuts, it’s 2021 that has farm-
ers like Gaines County Farm Bureau 
member Otis Johnson uneasy.

“Luckily, like most people in West 
Texas, our peanuts are contracted 
early in the year. I already have my 
contract set for Virginias for this 
year, so the price is actually pretty 
good. What happens down the road 
for next year is what’s going to be in-
teresting to see,” Johnson said. 

In a normal year, the National 
Peanut Board estimates about four 
million bags of peanuts are sold at 
MLB games. So, those empty stands 
will create a huge surplus, possibly 
crashing peanut prices.

But Johnson said the increase in 
peanut butter consumption will help 
use some of the surplus created by 
the lack of ballpark sales. He noted 
exports to China are up 40 percent, 
too. 

“Even though we’re not selling a 
lot of peanuts at ball games, we’re 
exporting more and we’re convert-
ing a lot more,” Johnson said. “Peo-
ple are staying home, and evidently, 
they’re eating more peanut butter. 
So, it’s not all bad.”
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CFAP deadline extended to Sept. 11, more commodities eligible
The deadline to apply for the 

Coronavirus Food Assistance Pro-
gram (CFAP) is extended to Sept. 
11, and farmers and ranchers with 
approved applications will receive 
their final payment. 

The U.S. Department of Agricul-
ture (USDA) also announced addi-
tional commodities that are eligible 
for CFAP. The commodities were 
added in response to public com-
ments and data.

After reviewing over 1,700 re-
sponses, even more farmers and 
ranchers will have the opportu-
nity for assistance to help keep op-
erations afloat during these tough 
times.

“President Trump is standing 
with America’s farmers and ranch-
ers to ensure they get through this 
pandemic and continue to produce 
enough food and fiber to feed Amer-
ica and the world. That is why he 
authorized this $16 billion of direct 
support in the CFAP program, and 
we are pleased to add additional 
commodities eligible to receive 
much-needed assistance,” U.S. Sec-
retary of Agriculture Sonny Perdue 
said. “CFAP is just one of the many 
ways USDA is helping producers 
weather the impacts of the pan-
demic. From deferring payments on 
loans to adding flexibilities to crop 
insurance and reporting deadlines, 
USDA has been leveraging many 
tools to help producers.”

A full list of eligible commodities 
is available at farmers.gov/cfap.

Applying for CFAP 
Farmers and ranchers, especially 

those who have not worked with 
FSA previously, are recommended to 
call 877-508-8364 to begin the appli-
cation process. An FSA staff member 
can help farmers and ranchers start 
their application during the phone 
call.

Eligibility forms, such as those re-
lated to adjusted gross income and 
payment information, can be down-
loaded from farmers.gov/cfap. For 
existing FSA customers, these docu-
ments are likely already on file.

All USDA Service Centers are 

open for business, including some 
that are open to visitors to conduct 
business in person by appointment 
only. All Service Center visitors 
should call ahead and schedule an 
appointment. 

Service Centers that are open for 
appointments will pre-screen visi-
tors based on health concerns or re-
cent travel, and visitors must adhere 
to social distancing guidelines. 

Producers who have applied
To ensure availability of funding, 

farmers and ranchers with approved 
applications initially received 80 
percent of their payments. 

FSA will automatically issue the 
remaining 20 percent of the calculat-
ed payment to eligible farmers and 
ranchers.

Going forward, farmers and ranch-
ers who apply for CFAP will receive 
100 percent of their total payment, 
not to exceed the payment limit, when 
their applications are approved. 

More information can be found at 

farmers.gov/cfap.
Texans receive CFAP funds
As of Aug. 24, more than 41,750 

Texas farmers and ranchers have 
applied and received CFAP funds to-
taling over $544.3 million.

More than 557,590 farmers and 
ranchers nationwide have received 
$9.2 billion of the $16 billion alloted 
through the federal program.

Cattle is the commodity that has 
received the most payments at both 
the national and state levels. 

Visit your local Texas KUHN Knight dealer today!

Washington County Tractor
Brenham

Clark Tractor & Supply
Comanche

Mixer Center Dalhart
Dalhart

Bowie County Equipment
DeKalb

Mixer Center Friona
Friona 

Tuttle Motor Co.
Poteet

Boehm Tractor Sales
Shiner

Nor-Tex Tractor
Sulphur Springs

United Ag & Turf
Texas

Athens, Bryan, Cameron, Cleburne,
Ennis, Gainesville, Hillsboro, McKinney, 

Mineola, Rhome, Sherman, Taylor, 
Temple, Terrell, Tyler, Waco, Weatherford

Oklahoma
Ardmore, Durant, Hugo, Pauls Valley

Arkansas
Hope, DeQueen, Magnolia

INVEST IN QUALITY®

www.kuhn.com

A MIXER FOR EVERY OPERATION

VS: Vertical Single-Auger VXL: Triple-Auger Mixer RA: Reel MixerBotec: 4-Auger Mixer

Kuhn North America is committed to creating innovative mixers that will provide a quality
ration and years of low-maintenance service. From 147 – 1960 cu. ft. mixing capacities.
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2020 FORD  F-150

Farm Bureau members receive

$500BONUS
CASH *

Our valued partnership 
highlights the great movement 
that we have together, and how 
farming and trucks have gone 
together for over 100 years.



13
S

E
P

T
E

M
B

E
R 4, 2020

Don’t miss out on this offer.
Visit FordFarmBureauAdvantage.com today!
*Farm Bureau Bonus Cash is exclusively for active Farm Bureau members who are residents of the United States. This incentive is not 
available on Mustang Shelby GT350®, Mustang Shelby® GT350R, Mustang Shelby® GT500®, Ford GT, F-150 Raptor, Bronco and Mustang 
Mach-E. This offer may not be used in conjunction with most other Ford Motor Company private incentives or AXZD-Plans. Some 
customer and purchase eligibility restrictions apply. Must be a Farm Bureau member for 30 consecutive days prior to purchase and take 
new retail delivery from an authorized Ford Dealer’s stock by 1/4/21. Visit FordFarmBureauAdvantage.com or see your authorized Ford 
Dealer for qualifications and complete details. Note to dealer: Claim in VINCENT using #37408.

ALVIN
RON - CARTER FORD

281-715-7318
www.roncarterford.com

AMARILLO
TRI-STATE FORD

806-376-4911
www.tri-stateford.com

ANDREWS
STANLEY FORD

432-827-2900
www.stanleyautogroup.com

ANSON
LAWRENCE HALL FORD INC.

325-823-3211
www.lawrencehallford.com

BROWNFIELD
STANLEY FORD

806-637-3561
www.stanleyautogroup.com

CARTHAGE
EXCEL FORD LINCOLN, LP

888-693-3821
www.excelford.net

COLUMBUS
CAVENDER FORD

855-874-2232
www.cavenderford.com

COMANCHE
BAYER FORD
877-356-2707

www.bayerautogroup.com

CUERO
WEBER MOTOR COMPANY

800-288-7033
www.webermotorcompany.com

GRANBURY
MIKE BROWN FORD

866-510-0950
www.mikebrownford.net

DALHART
XIT FORD

866-775-5916
www.xitfordtrucks.com

DEVINE
CHAPARRAL FORD INC.

830-665-4461
www.chapfordsales.com

DICKINSON
MCREE FORD, INC.

800-753-1936
www.mcreeford.com

DUMAS
PIKE FORD OF DUMAS

806-421-0989
www.pikefordofdumas.com

EASTLAND
STANLEY FORD

888-486-9896
www.stanleyautogroup.com

EL CAMPO
VONDERAU FORD

888-409-6128
www.vonderauford.com

GILMER
STANLEY FORD

888-746-2758
www.stanleyautogroup.com

GRAHAM
BAILEY AUTO PLAZA

940-549-1313
www.baileyautoplaza.com

HOUSTON
HELFMAN FORD, INC.

281-240-3673
www.helfmanford.net

HUTTO
COVERT FORD OF TAYLOR

512-759-1515
www.covertauto.com

LAMPASAS
HOFFPAUIR FORD

800-460-4171
www.hford.com

MCGREGOR
STANLEY FORD

888-490-1622
www.stanleyautogroup.com

MIDLAND
ROGERS FORD LINCOLN

432-694-8801
www.rogersford.com

MISSION
SPIKES FORD
888-476-3704

www.spikesford.net

NEW BRAUNFELS
BLUEBONNET MOTORS

800-647-5075
www.bbmotors.com

PILOT POINT
STANLEY FORD PILOT POINT

888-478-1859
www.stanleyautogroup.com

ROSENBERG
LEGACY FORD
866-407-9912

www.legacyford.com

SAN ANGELO
JIM BASS FORD, INC.

325-949-4621
www.bassbunch.com

SAN ANTONIO
NORTHSIDE FORD

210-525-9800
www.nsford.com

SCHULENBURG
CHUCK BROWN FORD

979-743-4111
www.chuckbrownford.com

SNYDER
WILSON MOTORS

800-545-5019
www.wilsonmotorstx.com

SWEETWATER
STANLEY FORD

325-236-6355
www.stanleyautogroup.com

WICHITA FALLS
WICHITA FALLS FORD LINCOLN

800-333-3810
www.wichitafallsford.net

WILLS POINT
WILLS POINT FORD

888-251-4814
www.willspointford.com
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* Assembled in the USA using domestic and foreign parts.

Go Online or Call for FREE Info Kit!

DRtrimmers.com
888-212-0763TOLL

FREE

Trim and Mow the EASY Way with a 

DR® Trimmer Mower!
GAS... ...and BATTERY!

5X THE POWER of a hand-held trimmer 
without the back strain!

THICKEST, LONGEST-LASTING cord 
(up to 255 mil) takes seconds to change!

10 MODELS including 
Self-Propelled, 
Tow-Behind 
(for ATV) 
and PTO!

The 
ORIGINAL 

Trimmer 
on Wheels!

SOME LIMITATIONS APPLY
Go online or call for details.

FREE SHIPPING
1 YEAR TRIAL
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CORPUS CHRISTI
CORPUS CHRISTI CYCLE PLAZA

361-852-7368
cccycleplaza.com

LIVINGSTON
FOSTER'S WORK & PLAY

936-967-0011
fostersworknplay.com

LUFKIN
EAST TEXAS POWERSPORTS 

LOC IN LUFKIN/NACOGDOCHES
936-639-1990

etpowersports.com

Dairy farmers need a voice in milk pricing policy
The American Farm Bureau Fed-

eration (AFBF) released its final 
report on priorities for milk pricing 
reform, calling for more democracy 
and a more equitable program for 
dairy farmers.

Among AFBF’s priorities is 
amending the Agricultural Mar-
keting Agreement Act to give dairy 
farmers an opportunity to directly 
vote on Federal Milk Marketing Or-
der (FMMO) issues.

Currently, only dairy farmers who 
are independent and not members 
of cooperatives may cast individual 
ballots. Cooperatives may allow their 
members to vote independently, but 
then lose their ability to bloc vote 
on behalf of their non-participating 
members.

AFBF supports allowing modified 
bloc-voting, which would allow co-op 
members to vote independently and 
confidentially, while allowing coop-
eratives to cast ballots for farmers 
who choose not to cast an individual 
ballot.

A Farm Bureau Federal Milk 
Marketing Order Working Group, 
consisting of grassroots dairy farm-
er members, worked for a year to 
examine the system and develop 
recommendations to modernize the 
current FMMO system. Farm Bu-
reau delegates voted to approve the 
group’s proposals.

“I appreciate all the work our 
members have done to give indi-
vidual farmers a stronger voice in 
the milk pricing and pooling regula-
tions,” AFBF President Zippy Duvall 
said. “Farm Bureau has been out-
spoken on the disparities in the beef 
and hog markets, and we are just as 
concerned about the large imbalanc-
es in the pricing and pooling of milk, 
which ultimately cost dairy farmers 
hundreds of millions of dollars.”

Duvall noted major price swings 
during the COVID-19 pandemic 
have highlighted how important 
fair systems are to the well-being of 
America’s farmers and ranchers.

“By giving dairy farmers a seat at 

the table, we can begin addressing 
the challenges of the current FMMO 
system and work toward a more eq-
uitable compensation system for the 
hardworking men and women in the 
dairy industry,” Duvall said.

Although Federal Milk Marketing 
Orders have been a pillar of the dairy 
industry for more than 80 years, out-
side of the 2018 Farm Bill, the pro-
gram has not undergone substantial 
change in almost two decades.

“COVID-19 has resulted in un-
precedented volatility in agricul-
tural markets, especially milk and 
dairy commodity prices,” AFBF 
Chief Economist Dr. John Newton 
said. “The price volatility, a record-
large spread between prices for the 
various milk classes, mass de-pool-
ing and record-large milk check de-
ductions take money out of farmers’ 
pockets at a time when they desper-
ately need it. Moreover, it highlights 
the urgent need for dairy farmers 
and the industry to collectively con-
sider ways to modernize the FMMO 

system and improve prices paid to 
farmers.”

Other recommendations in the 
final report include expanding price 
discovery and examining alternative 
ways to price fluid milk and improve 
risk-sharing between farmers and 
processors.

For a more in-depth look at recent 
disruptions to milk prices and re-
cord negative producer price differ-
entials, read AFBF’s Market Intel at 
fb.org/market-intel.
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QUALITY EQUIPMENT FOR ALL YOUR NEEDS!

(800) 446-7319 Belton, Texas

ALL NEW! Product Info, Manuals & More! • www.ag-meier.net

We value our dealer network so call now for a dealer near you.
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Available With 8, 10,  
Or 12 Rake Wheels 

Hay Rake  Hayvan Megaliner 

26’, 32’, 36’, & 40’ 
Hayvan Individual  

Dump Trailers 

25’, 32’, 36’, & 40’ 

Rotary Tillers 

48”, 60”, 72”, & 80” 

4-5-6 Bale Options  

Hay Liner  
Inline Trailers 

Mohawk No-Till Drills 

Hayvan No-Till Drills 

Flex Hawk Flex Eagle 
TPMA 

5 Different Post-Hole 

Digger Models  Bumper Pull & Gooseneck 

3 Point Skid & Trailer Sprayers 
Also Available Up To 1,000 Gal

15’   15’   

540/1000 RPM 

Available in 7’, 10’, &14’ 

Available in 7’, 10’, & 15’ 

TFB Virtual Collegiate Discussion Meet applications now open
By Julie Tomascik

Editor
Texas Farm Bureau (TFB) will 

once again offer college students 
an opportunity to develop problem-
solving skills through the Collegiate 
Discussion Meet.

But this year the contest will be 
held virtually. 

“Although the COVID-19 pan-
demic has altered the way we’re 
hosting this year’s contest, it’s still 
a great opportunity for college stu-
dents to dive into current issues fac-
ing agriculture,” Jesse Wieners, TFB 
Young Farmer & Rancher Advisory 
Committee chair, said. “It’s also a 
way to practice presentation skills 
and critical thinking.”

Eligible contestants must be be-
tween the ages of 18 and 35 as of 
Jan. 31, 2021, must have an interest 
in agriculture and be pursing an un-
dergraduate degree in agriculture 
or an agricultural-related field. 

Professional speakers and former 

Collegiate Discussion Meet winners 
are not eligible to compete. 

The contest, which is hosted by 
TFB’s Young Farmer & Rancher Ad-
visory Committee, helps college stu-
dents better understand issues facing 
all sectors of agriculture—farmers, 
ranchers, agribusinesses, the food 
supply chain and more. 

“Today’s students are the future 
of tomorrow. They will help us find 
the solutions to some of agriculture’s 
greatest challenges,” Wieners said. 
“I think this year, more than ever 
before, will show students how im-
portant it is to think outside the box 
when it comes to providing solutions 
to issues facing agriculture.” 

The Virtual Collegiate Discus-
sion Meet will consist of recorded 
responses and live Zoom discussions. 

The first two rounds in the contest 
will be recorded individual respons-
es. Two of the five questions will be 
selected and provided to contestants 
via email.  

Competitors will have 24 hours to 
submit two videos, not to exceed five 
minutes each, containing individual 
discussion. Videos should include a 
thesis statement, analysis of the ag-
ricultural issue, a suggested solution 
and ways Farm Bureau can be part 
of that solution.  

The clips will be sent to judges for 
evaluation.  

Scores from the video submission 
will determine who will advance 
to the Collegiate Discussion Meet 
rounds held via Zoom.  

“We believe the virtual contest 
will still meet the core competition 
objective to develop leaders for effec-
tive problem solving through group 
discussion,” Wieners said. “We look 
forward to hearing the ideas from 
this year’s contestants.”

And competing has its benefits.  
The winner will take home a 

$2,500 cash award, a plaque and an 
expense-paid trip to compete in the 
American Farm Bureau Federation’s 

Collegiate Discussion Meet in 2021. 
The runner-up will receive a 

$1,500 cash award and a plaque.
The remaining two finalists will 

each receive a $750 cash award and 
plaque.

Register for the Virtual Collegiate 
Discussion Meet by Oct. 7. 

Visit texasfarmbureau.org/YFR for 
the application and more informa-
tion on contest eligibility, details and 
schedule. The five questions will also 
be available online. 

Contact youngfarmers@txfb.org 
with questions related to the contest 
or the organization’s YF&R program. 

Sign up for updates on YF&R 
contests, activities and other op-
portunities through the MyTFB 
membership portal. Login or create 
an account at my.texasfarmbureau.
org, and select “Contact Prefer-
ences” from the left-hand menu. 
From there, select “Young Farmer & 
Rancher” to receive email updates 
throughout the year. 
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By Jennifer Dorsett
Field Editor

What looks like desolate country 
to one person may simply be a vi-
sion waiting to be realized for anoth-
er. According to fourth-generation 
rancher Grant Giles, it just takes 
hard work, perseverance and long-
range planning.

Hillingdon Ranch in Comfort 
has been in the Giles family for 130 
years, and through continued sus-
tainability planning and conserva-
tive livestock management, Grant is 
working to keep it that way. 

History
“My great-grandfather, Alfred 

Giles, came to America from Hilling-
don, England,” he said. “He was an 
architect who designed many court-
houses in the Hill Country area, and 
while he was building the Gillespie 
County courthouse, he started pur-
chasing land in the area, eventually 
putting together over 13,000 acres. 
A lot of the German settlers had al-
ready settled the river bottoms and 
better farmland by then, but he saw 
value in the hills between the Peder-
nales and Guadalupe rivers.”

As part of a big land purchase, 
Alfred also purchased a cattle brand 
and any existing cattle associated 
with that brand. The previous owner 
said he had 200 head, but when all 
were rounded up, he had more than 
600. 

The land was extremely over-
grazed. Grass coverage was poor, 
and brushy growth was heavy. 

“But he made lemonade out of 
lemons by purchasing goats to graze 
all that brush,” Giles said. “He was 
probably ahead of his time, but he 
did something a little out of the ordi-
nary and brought Angora goats into 
the area in 1890.” 

Alfred’s bet that the rocky, brushy 
country would be suitable for goats 
paid off. Soon, the ranch was a thriv-
ing operation where the Giles family 
raised Angora goats, sheep and An-
gus cattle. 

“This was actually a Hereford 
area, but my great-grandfather 

brought three Angus cows from Scot-
land,” Grant said. “Now, all of our re-
placement cows can be traced back 
to those original three cows. We’ve 
brought outside bulls in, but the 
Angus breed and our cows are some-
thing we’ve stuck with and tried to 
improve upon. Not that Angus are 
any better at this landscape than 
any other breed, but we can continue 
to put that pressure on our breeding 
program and produce animals that 
are best suited to our environment.”

Today 
Now, Alfred’s descendants encom-

pass a sprawling, multi-generation-
al family tree.

“There are multiple families here 
on the land,” Grant said. “In 2017, 
we did the 130th anniversary of the 
ranch, and we have about 350 people 
who are in some way directly relat-
ed to this land. Over 600 people at-
tended that ranch gathering. We had 
color dots for each family, and most 
people in attendance were related 
and had something to do with differ-
ent parcels of land that make up the 
original 13,000 acres.”

Other descendants own interests 
in cattle or live on the ranch. But 
by the 1990s, Grant’s father and 
Alfred’s grandson, Robin, were the 
only ones who remained in produc-

tion agriculture full-time. 
“We’re very much dependent on 

the family overall, and we just hope 
our activity and operation is benefit-
ting how they want to enjoy their 
land and enhances that land,” Grant 
said. “Our stewardship demon-
strates the responsibility and how to 
stay on this land and keep it intact.” 

He still raises dual-purpose sheep 
and goats and Angus cattle, leasing 
out other parcels of land to support 
his flocks and herds. 

In dry years, the sheep and goats 
perform exceptionally well. 

“This kind of country lends itself 
to sheep and goats, because it’s defi-
nitely not great cow country,” he said. 
“It’s best to have multiple browsing 
species. I run around 3,000 head 
of sheep and goats on somewhere 
around 10,000 acres, but that’s high-
ly variable.” 

Sheep and goats are tougher to 
count than cattle, he explained. 

“Everything has to be sheared in 
a timely fashion, so that’s when we 
try to get all of our animals in and 
get an accurate count,” Grant said. 
“We try to do as many things at that 
time as we can, like all the vet treat-
ments. We try to do shearing days 
right before parturition so some 
key veterinary tasks can be accom-

plished, like dewormer and that sort 
of thing.” 

Having dual-purpose animals that 
can be raised for fiber and meat is an-
other way to increase profitability. 

“We’re in a time period right now 
where it’s a little uncertain what 
the profitability of the fiber animals 
are, but that’s nothing new,” he said. 
“The good thing about fiber is that it 
has a very flexible shelf life. If you 
can stand the lack of cash flow, you 
can hold off for a better market.” 

Wool in its raw form can be stored 
for a short while, he said. But by 
scouring and cleaning the fiber to rid 
it of the oily lanolin, then compress-
ing it into tight bales using large hy-
draulic presses, fiber can be stored 
successfully for years. 

Grant noted mohair is a drier fi-
ber that doesn’t have the oiliness 
which compromises fiber integrity. 

“The mohair business has been 
very up and down in years past,” he 
said. “It’s one of those commodities 
that definitely rewards patience.” 

Agritourism
While ranching remains profit-

able, Grant realizes he must keep 
diversification in mind as part of 
long-term sustainability goals.

“The recreational value of this 
land is definitely much higher than 

Family legacy: Giles family works to preserve Hill Country ranch

Grant Giles, his wife Misty and sons 
Wade (left) and West (right) are the 
fourth generation to ranch full-time 
at Hillingdon Ranch. Courtesy photo.

The Giles family has been raising Angora goats since 1890. They also raise 
Angus cattle and sheep, as well as offer hunting leases. The family continues 
to maintain the diversified ranch using sustainability planning and 
conservative livestock management. Courtesy photo. 
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the agricultural value of this land,” 
he said. “What I pay to lease land 
for grazing value is not comparable 
to recreational value that can be ob-
tained, so I have to keep that in mind 
and work with it. And the hunting 
revenue could be the difference in 
being able to hold onto the land or 
selling it. So, it’s something to work 
around in the agricultural operation.” 

Grant helps other landowners 
manage hunting leases. The family 
offers white-tailed deer and exotic 
species leases across several sections. 

“My goal is to help the landown-
ers manage hunting in hopes that 
we can possibly see all or a portion 
of the revenue can go back into en-
hancing usability of the land,” he 

said. “Things like keeping roads up, 
fencing, keeping the invasive brush 
under control. We can utilize this de-
mand from people wanting to come 
hunt recreationally to improve the 
land. The best scenario is to manage 
hunting for those landowners.” 

On average, leases run for a six-
month period, with species and bag 
limits, he said. They charge per hunt-
er to avoid people bringing crowds 
of hunters with them who may de-
populate the wildlife too quickly. The 
free-roaming herds of axis and sika 
deer found across the ranch enhance 
hunting value, he added. 

“We’re able to offer a pretty neat 
experience. We’re close enough to 
Fredericksburg or San Antonio, so 

everyone can go share a nice meal 
at a restaurant together, but it still 
feels very rural here on the ranch,” 
he said.  

The future
Alfred’s innovative spirit lives on 

in Grant, who hopes his manage-
ment and conservation efforts con-
tribute to keeping the land in his 
family for another 130 years. 

“A lot of people will say, ‘That’s re-
ally rough country. That must be hard 
to raise livestock there,’” he said. “But 
like my great-grandfather realized, 
everything is an opportunity in the 
eye of the beholder. The mindset that 
you have makes all the difference. 
Many things like weeds can be a ben-
efit for us, because we have livestock 

that can utilize those things. 
Negatives can be positives. 
“Figure out how to create a rev-

enue source. There are a lot of com-
plaints in the area about so many 
people moving here and the recre-
ational use of land, but we’ve actu-
ally seen many people who really 
appreciate what we do and want to 
be involved somehow,” Grant said. 
“They’re just yearning to be involved 
in agriculture, and there’s an oppor-
tunity there. Many people we lease 
from just enjoy having livestock on 
their land. If you have the right at-
titude and talk to people and foster 
relationships, you can have every-
body on the land, even hunters, be 
ambassadors for your program.”

U.S., Texas land values hold steady during COVID-19 pandemic
By Jennifer Dorsett

Field Editor
Even amid the COVID-19 pan-

demic, the average value of agricul-
tural land across the nation remains 
essentially unchanged from last 
year at $4,100 per acre of cropland 
and $1,400 per acre of pasture, ac-
cording to a recent U.S. Department 
of Agriculture (USDA) report. 

The 2019 average value of crop-
land was at an all-time high, Ameri-
can Farm Bureau Federation Chief 
Economist Dr. John Newton noted. 

“The stability in agricultural land 
values and cash rents occurs amid 
continued pressure on farm income 
and commodity prices. This stability 
is likely a result of low interest rates, 
a low turnover ratio for agricultural 
cropland and a competitive cash 
rent market for farmers seeking to 
capture economies of scale,” Newton 
wrote in a recent Market Intel report. 
“Importantly, the cash rental rates 
were negotiated prior to the impact 
of COVID-19 on crop prices.”

Cash rental rates for the year 
were down $1 per acre from 2019, 
averaging $139 per acre. Land rent-
al agreements are usually set in the 
fall of the previous year, so the prices 
reported for 2020 were likely made 
before the pandemic.

Although the decline in commod-
ity prices and increasing trade ten-

sions had many market watchers 
expecting a correlating dip in land 
prices, Newton said that scenario 
generally has not played out across 
the U.S.

“For years, in the face of a down 
farm economy and low commodity 
prices, many had expected to see 
some downward pressure on land 
values and cash rental rates. We 
now know that’s not been the case,” 
he said. “Low interest rates continue 
to make agricultural land an attrac-
tive investment. In addition to low 
interest rates and a low turnover of 
agricultural land, individuals, large-
scale investors, estates, trusts and 
other institutional owners continue 
to invest in farmland.”

Other factors likely bolstering 
land values is the Market Facilita-
tion Program (MFP) payments and 
disaster aid programs that help 
farmers and ranchers impacted by 
wildfires, hurricanes and flooding in 
recent years, Newton said. Farmers 
receiving this aid are more likely to 
hold onto cash rental agreements. 

In Texas, USDA data show an av-
erage 5.2-percent increase in crop-
land prices and a 1.2-increase in 
pastureland value in 2020, resulting 
in a collective 2.4-percent increase 
in year-over-year agricultural land 
value. 

The 2020 average value of farm 
real estate in Texas is $2,170 per 
acre, according to USDA. 

Data collected from the Texas A&M 
University Real Estate Center show 
the nominal price for rural land in 
Texas averaged $2,929 per acre in the 
second quarter of 2020, a 1.74-percent 
increase over the same period in 2019. 

But cash rents may decline in the 
wake of COVID-19, Newton said. 

“The relief provided to agricultural 
producers impacted by COVID-19 will 
likely contribute to stability in land 
prices into 2021,” he said. “Beyond 
2021, as long as COVID-19 continues 
to impact demand, without additional 
support to producers, outside of low 
interest rates, there will be less to 
support cash rents—and potentially 
agricultural land values—at these 
lofty levels.”



18
S

E
P

T
E

M
B

E
R
 4

, 2
02

0

Access to TFB member benefits and services 
information is available at www.texasfarmbureau.org

This issue’s featured benefit—

Ford
254-399-5034
www.fordspecialo�er.com/farmbureau/tx/

John Deere
JohnDeere.com/FarmBureau
254-399-5034

VerifID
www.getverifid.com/txfb/

Case IH Discount
254-399-5034

Caterpillar
www.fbadvantage.com/cat

DELL Discount Program
1-800-695-8133

Discount Dental  
1-888-442-2780

Rental Car Discounts 
texasfarmbureau.org/membership/ 
member-benefits/

Amusement Park Discounts   
Order tickets online
texasfarmbureau.org/membership/ 
member-benefits/

Grainger Industrial Supply                         
Discount Program
1-877-620-2852

Beltone Hearing Aid Program 
1-800-235-8663

Infant Car Seat Program 
Contact County Farm Bureau O�ce

Discount Eye Glasses and Contacts 
1-800-488-7872

Farm Bureau Bank
1-800-492-3276

Insurance Services
www.txfb-ins.com

Discount Prescription Drugs   
Agelity – 1-866-292-7822
NBRX – 1-800-800-7616

Texas Salebarn 
1-254-751-2420

Ji�y Lube
texasfarmbureau.org/membership/ 
member-benefits/

Hotel/Motel Discounts 
1-254-751-2624
1-800-537-8294

Sherwin-Williams Discount Program 
1-254-776-0720

Defensive Driving Courses 
1-800-980-2175

TFB Fleet Sales 
1-254-772-3090

Ferrellgas Propane 
1-866-279-6660

O�ce Depot/O�ceMax 
www.o�cediscounts.org/txfb

Grasshopper Mowers
www.grasshoppermower.com

Dungarees
www.dungarees.com

TEXAS FARM BUREAU MEMBERSHIP
DOESN’T COST–IT PAYS!

Complete detailed information about TFB’s benefits and 
services is available at www.texasfarmbureau.org

EXCLUSIVE OFFER FOR FARM BUREAU MEMBERS.
You put in the hard work day in and day out, but this deal can help lighten the load. Buy a new 

Cat® machine, like a skid steer loader, compact track loader or telehandler, and save up to 
$5,000.* Plus, your FB membership gets you an additional $250 off select Cat attachments.*

Visit www.cat.com/farmbureau for more information.

FARM BUREAU MEMBERS SAVE UP TO $5,000*

© 2020 Caterpillar. All Rights Reserved. CAT, CATERPILLAR, LET’S DO THE WORK, their respective logos, “Caterpillar Corporate Yellow,” the “Power Edge”
and “Modern Hex” trade dress, as well as corporate and product identity used herein, are trademarks of Caterpillar and may not be used without permission.

*These offers apply to new Cat machines and select new Cat attachments purchased by trade association members or event attendees until the earlier to occur of
December 31, 2020 or when the program limit has been reached. Limit of one credit per new Cat machine and one credit per new attachment purchased but this offer
may be applied to multiple machines or attachments. Offer available on new quotes only. This offer is not valid for any discounts greater than 20% off the Suggested
Consumer List Price, including any other offers, programs or discounts. Contact your participating Cat dealer for details and to see the specific discount pricing available
per model. Subject to credit approval and membership verification. Valid only at participating Cat dealer locations in the U.S. and Canada. Subject to change without prior
notice. Not valid with other offers, programs or discounts unless otherwise specified in writing. Limitations and restrictions apply. Program Reference ID: STR20AFB
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Farm Bureau launches Hurricane Recovery Resources web page
By Jennifer Dorsett

Field Editor
After the storm, the list of things 

to do can feel overwhelming. The loss 
of property, crops and livestock can 
have farmers, ranchers and land-
owners scrambling for answers or to 
find appropriate agencies to contact.

That’s where Texas Farm Bureau 
(TFB) comes in. To help landowners, 
farmers and ranchers in cleanup and 
recovery efforts, TFB launched the 
Hurricane Recovery Resources page.

“It can be extremely difficult to 
track down credible sources on a 
normal day, and it’s very frustrat-
ing to have to search several sites 
for contacts and information at such 
a stressful time,” TFB Director of 
Communications Gary Joiner said. 
“We’ve put together a list of resourc-
es to help people get the information 
they need quickly, all in one place.” 

Information for federal and state 
agencies, a list of local entities con-
ducting hurricane relief efforts and 

more will be routinely updated. 
“This is not just for those deal-

ing with the aftermath of Hurricane 
Laura, but also for those who went 
through Hurricane Hanna, too,” 
Joiner said. “TFB has been working 
with government officials to try to 
secure additional aid for those who 

suffered massive crop losses from 
Hanna, so there’s information on 
those efforts available here, as well.”

All links and information posted 
on the site have been verified for ac-
curacy, Joiner added. 

“We know storm recovery is a day-
by-day process,” he said. “So, keep 

checking back as we update and add 
more resources to the page. This is 
an ongoing process, but we want to 
help provide as much information as 
we can.”

For the latest information, visit 
https://texasfarmbureau.org/hurri-
caneresources. 

Go to fencing.bekaert.com to get in touch with your local fencing expert.

Livestock producers across America are switching brands 
and going with Bekaert Fencing. That’s because Bekaert 
Fencing, made in Arkansas, installs easier, lasts longer 
and requires less maintenance. See the complete line of 
Bekaert fencing products or connect with one of our 
fence pros at fencing.bekaert.com  

Cattleman® Pro

Quality fencing 
always pays off 
in the long run.
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Texas Farm Bureau, ag groups ask Congress for hurricane aid

By Jennifer Dorsett
Field Editor

Farmers, ranchers and other agri-
businesses in the Lower Rio Grande 
Valley (LRGV) and Coastal Bend 
suffered major losses when Hurri-
cane Hanna slammed into the lower 
Texas Gulf Coast in late July.

For many, it was the third consec-
utive year to experience crop losses 
due to summer floods.

“Three consecutive years of dev-
astation is hard to sustain,” Texas 
Farm Bureau (TFB) National Legis-
lative Director Laramie Adams said. 
“Cotton, citrus, sugarcane, sesame 
seed and grain sorghum were hit 
hardest. The total amount of dam-
age to crops is staggering.”

Hurricane Hanna brought any-
where from 10-20 inches of rain and 
90 mile-per-hour winds, ripping cit-
rus fruit from trees and pulling cot-
ton from the bolls. Other crops were 
left standing under water or laid 
over by the high winds.

Direct crop losses in the 32-county 
area are estimated at $176.6 million, 
according to Texas A&M AgriLife 
Extension Service. Cotton farmers 
were already facing hardships and 
a much smaller crop due to intense 
drought during planting. Now, the 
Cotton and Grain Producers of the 
Lower Rio Grande Valley Associa-
tion estimates 85-98 percent of the 
2020 cotton crop is a complete loss.

AgriLife estimates show the cit-
rus sector will have more than $66 
million in damages from Hurricane 
Hanna. The perennial crop was re-
duced by almost one-third, a loss cit-
rus growers will likely feel for sev-
eral years.

But TFB and other agricultural 
and commodity organizations are 
working to secure federal assistance 
for those affected.

“We’re doing everything possible 
to help get these farmers some assis-
tance to keep them in business and 
be able to keep going,” Adams said. 
“It’s been a great team effort between 
agricultural groups in Texas. Some of 
the organizations supporting these 
efforts on hurricane recovery did not 

have members impacted by the hur-
ricane, but they want the best for 
Texas agriculture. They want farm-
ers and ranchers of all commodities 
to stay in business. This support is 
greatly appreciated.”

TFB and 34 other agricultural or-
ganizations sent a letter to U.S. Sec-
retary of Agriculture Sonny Perdue 
and members of the Texas Congres-
sional delegation asking for an ex-
tension of the 2020 U.S. Department 
of Agriculture (USDA) Wildfires and 
Hurricane Indemnity Program Plus 
(WHIP+) to help farmers and agri-
businesses that incurred losses from 
Hurricane Hanna.

Extending WHIP+ would assist 
LRGV and Coastal Bend farmers 
who make planting and crop insur-
ance decisions on a much different 
cycle than most American farmers 
due to the climate and growing sea-
sons of the area.

“Although producers had the op-

tion to purchase Hurricane Insur-
ance Program-Wind Index (HIP-WI) 
policy endorsement for this season, 
few were aware of the product. The 
announcement of the HIP-WI policy 
endorsement came too late in the 
season for farmers in the LRGV and 
Coastal Bend area,” the letter stat-
ed. “While producers had until April 
30 to purchase the endorsement, the 
sales closing date for spring planted 
crops in most of South Texas is Jan. 
31, and most had already made their 
crop insurance purchase decisions. 
While area farmers will possibly 
utilize this product in the future, as-
sistance is currently needed to help 
them recover from the devastating 
losses from Hurricane Hanna.”

The groups also specifically asked 
lawmakers to include future year 
losses for multi-year crops, such as 
citrus and sugarcane, under any 
WHIP+ extensions.

“TFB is working with members in 

the area who were impacted, as well 
as Secretary Perdue, our Congressio-
nal leaders and the governor’s office 
to take whatever avenue is needed 
to secure funding for these folks who 
suffered major losses,” Adams said.

He noted the organizations have 
also asked for assistance for cotton 
ginners, the sugarcane mill and oth-
er related businesses impacted by 
the loss of area crops.

Following the storm, Texas Gov. 
Greg Abbott declared 32 LRGV and 
Coastal Bend counties as state di-
saster areas.

Abbott also sent a letter to USDA 
requesting the agency issue a disas-
ter designation for Brooks, Cameron, 
Hidalgo, Jim Hogg, Kenedy, Starr, 
Willacy and Zapata counties, which 
would make federal assistance like 
emergency loans available to farm-
ers and ranchers in those areas 
who suffered losses from Hurricane 
Hanna.

Photo courtesy Brooke Prather.

Photo courtesy Brooke Prather.Photo courtesy Isaac Sulemana.
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The Farm Bureau protects the future of your farm and your neighbors’ farms all year long. 
Today, membership can save you up to $500 on new Case IH tractors and equipment!*

EXCLUSIVE DISCOUNTS FOR FARM BUREAU MEMBERS

SAVE 
$300

on Farmall® compact A & C series 
tractors, Farmall utility A series 
tractors, Farmall 100A series 
tractors, round & small square balers, 
disc mower conditioners and sicklebar 
mower conditioners

SAVE 
$500

on Farmall® N & V series 
tractors, Farmall utility U & C 
series tractors, Maxxum®

series tractors, Vestrum™ series 
tractors, large square balers 
and self-propelled windrowers

Contact us today!

* Offer available through December 31, 2020. Available on new Case IH Farmall utility tractors. This offer may be combined with other offers, but is not valid on prior purchases. A valid Farm Bureau® 

Membership Certificate is required, which may be obtained at fbverify.com/case. See your participating Case IH dealer for details and eligibility requirements. Not available in all states. Offer 
subject to change or cancellation without notice.

 † A current Farm Bureau membership verification certificate must be presented to the Case IH dealer in advance of product delivery to receive the incentive discount. FARM BUREAU, the letters 
FB, the FB National Logo, and the State Farm Bureau Logo are service marks of the American Farm Bureau Federation used under license by Case IH.

©2020 CNH Industrial America LLC. All rights reserved. Case IH and CNH Industrial Capital are trademarks registered in the United States and many other countries, owned by or licensed  
to CNH Industrial N.V., its subsidiaries or affiliates.

Print your certificate today!†
Visit http://www.texasfarmbureau.org/

Eligible Farm Bureau 
members receive a cash 

discount - from $300 to $500 
- when purchasing qualifying 

Case IH equipment from 
participating dealerships.

ABILENE
WYLIE IMPLEMENT AND SPRAY CENTER

800-588-7100
www.wylieimplement.com

AMARILLO
WYLIE IMPLEMENT

855-335-2861
www.wylieimplement.com

EAST BERNARD
HLAVINKA EQUIPMENT CO.

800-460-7528
www.hlavinka.com

EDINBURG
WYLIE IMPLEMENT & SPRAY CENTER

800-514-9381
www.wyliesprayers.com

HONDO
WILLIAMSON COUNTY EQ. CO. INC.

830-584-1576
www.wmcoequip.com

LAMESA
WYLIE IMPLEMENT

877-308-9685
www.wylieimplement.com

LUBBOCK
WYLIE IMPLEMENT

800-722-4001
www.wylieimplement.com

MUNDAY
WYLIE IMPLEMENT

800-338-2401
www.wylieimplement.com

NOME
HLAVINKA EQUIPMENT CO.

409-253-2244
www.hlavinka.com

PLAINVIEW
WYLIE IMPLEMENT

855-293-4116
www.wylieimplement.com

POTEET
TUTTLE MOTOR COMPANY

800-880-8722
www.tuttlemotor.com

RAYMONDVILLE
WYLIE IMPLEMENT & SPRAY CENTER

956-689-2137
www.wyliesprayers.com

ROBSTOWN
WILLIAMSON COUNTY EQ.CO. INC.

361-387-1572
www.wmcoequip.com

SEMINOLE
WYLIE IMPLEMENT

888-758-1181
www.wylieimplement.com

SPEARMAN
FIVE STAR EQUIPMENT INC.

806-659-3743
www.fivestarequipmenttx.com

SULPHUR SPRINGS
FARM COUNTRY, INC.

903-885-7561
www.farmcountry-inc.com

TAYLOR
WILLIAMSON COUNTY EQ. CO. INC.

512-352-6381
www.wmcoequip.com

VICTORIA
HLAVINKA EQUIPMENT CO.

361-541-6100
www.hlavinka.com
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TFB to host virtual education event for teachers

By Julie Tomascik
Editor

Texas Farm Bureau (TFB) is 
hosting a virtual professional devel-
opment event for Texas teachers to 
learn more about agriculture.

“This opportunity is unique in that 
it is our first virtual professional de-
velopment event for teachers, which 
will allow teachers from across the 
state a chance to participate when 
distance or location might have oth-
erwise prevented them from attend-
ing,” Jordan Walker, TFB director of 
Educational Outreach, said.

The Teacher Ag Academy is set 
for Saturday, Oct. 10, from 8 a.m. to 
noon.

The free event will include three 
presentations and a virtual farm tour.

Walker noted teachers will be able 
to share ideas and engage with pre-
senters via the platform functions.

“Our hope is that we can engage 
with teachers in a new way that en-
courages them to increase agricul-

tural literacy in their classrooms and 
help provide them ideas, resources 
and interactive activities they can 
utilize in face-to-face instruction or 
virtual lessons with students,” she 
said.

The presentations will include 
resource information and tips about 
how to incorporate agriculture in the 
classroom from a K-4 science teach-
er and a U.S. Department of Agricul-
ture scientist who specializes in con-
necting education and agriculture.

The virtual farm tour will give 
teachers an opportunity to see a 
working family farm.

“Family farms—big or small—
are essential to Texas agriculture,” 
Walker said. “Giving teachers a 
chance to interact with Texas farm-
ers, to ask questions and see how a 
farm operates can help them bet-
ter understand agriculture, which 
allows them to better incorporate 
those concepts in their classroom. 
We hope local farmers and ranch-

ers will encourage teachers in their 
school districts to participate to 
learn more about Texas agriculture.”

The event is open to current Texas 
K-12 teachers from all subject areas 
and includes public school and pri-
vate school teachers.

Registration for the event is free 
and closes at noon on Oct. 2. To reg-
ister, visit https://texasfarmbureau.
org/aitc.

Teachers who register and attend 
will be entered to win one of three 
giveaways: a digital microscope, a 
$200 gift card to the National Ag in 
the Classroom store and a Cotton’s 
Journey “Field Trip in a Box” kit.

Each participant will also receive 
a special giveaway.

Continuing professional educa-
tion credits will be available.

For more information about the 
Teacher Ag Academy, email edout-
reach@txfb.org or call 254-751-2569.

For additional Ag in the Class-
room resources and lesson plans 
available from TFB, visit https://tex-
asfarmbureau.org/aitc.

TEACHER 
AG ACADEMY

Texas Farm Bureau

Vermeer Corporation reserves the right to make changes in engineering, design and specifications; add improvements; or discontinue manufacturing or distribution at any time without notice or obligation. 
Equipment shown is for illustrative purposes only and may display optional accessories or components specific to their global region. Please contact your local Vermeer dealer for more information on machine 
specifications. Vermeer and the Vermeer logo are trademarks of Vermeer Manufacturing Company in the U.S. and/or other countries. © 2019 Vermeer Corporation. All Rights Reserved. 

THE 604R PREMIUM BALER IS FULLY EQUIPPED, AND THEN SOME.
High-producing hay makers have told us they want three things in their baler: They want it to be strong, fast and smart. 
So Vermeer got to work to design the latest baler – the 604R Premium. It starts with signature Vermeer components 
and is designed to be strong with heavy chains, large tires and doors that are strong as steel (because that’s what they 
are). With a 19% increase in baling speed and capacity compared to the 604R Signature baler, it also can produce a bale 
approximately 30% denser than the 604R Classic and Signature balers. And finally, a baler with smart and sensible features 
such as auto-eject and a net lift system. The 604R Premium baler is primed for productivity.

FAST
STRONG,

AND SMART.

ALICE
EDGARS FARM EQUIP. 

& SERVICE
361-664-5022
361-227-0916

CALDWELL
DRGAC FLEET & AG 

SERVICES
979-324-4326
drgacfleet.com

STAR
MOORE'S SERVICE 

CENTER
325-948-3595

mooresservicecenter.com

NEW!

© 2015 Lindsay. All rights reserved. Zimmatic and FieldNET 
are registered trademarks of the Lindsay Corporation.

UPGRADE YOUR PIVOT TO FULL CONTROL
FIELDNET PIVOT CONTROL

By retrofitting an existing system with Pivot Control, you gain the advantages 
of FieldNET® by Lindsay’s web and mobile capabilities, including real-time alerts.

• Full remote control of pivots, pumps
and injectors, and monitoring sensors

• GPS positioning for precision irrigation

• Compatible with almost any pivot

• Basic variable rate irrigation (VRI)
with up to 360 sectors

www.myfieldnet.com

DE LEON
CIRCLE K IRRIGATION

800-658-6960
circlekirrigation@gmail.com

PEARSALL
K & M IRRIGATION SERVICES INC.

830-334-9002
kmirrigationservices.com

PLEASANTON
K & M IRRIGATION SERVICES INC.

830-569-4311
kmirrigationservices.com
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Beef industry task force releases long-range plan through 2025
By Jessica Domel

Multimedia Reporter
To ensure its goal of increasing 

demand for U.S. beef is met, the Beef 
Industry Long-Range Task Force 
recently unveiled its plan for 2021 
through 2025.

The long-range plan establishes a 
common set of objectives and priori-
ties to ensure the long-term prosper-
ity of the beef industry.

“We want beef to be the protein of 
choice, and we want the entire U.S. 
beef industry to be trusted and re-
spected for its commitment to qual-
ity, safety and sustainability,” Kim 
Brackett, leader of the task force 
and a rancher from Idaho, said. “The 
task force invested many hours, 
discussing the current state of the 
industry and what we need to ac-
complish over the next five years. 
We feel we’ve established some im-
portant priorities and strategies, as 
well as benchmarks for success that 
will help keep our industry on track 
through 2025 and beyond.”

One of the four industry objec-
tives in the new plan include grow-
ing global demand for U.S. beef by 
promoting beef ’s health and nutri-
tional benefits, satisfying flavor and 
unparalleled safety.

Other objectives include improv-
ing industry-wide profitability by 
expanding processing capacity and 
developing improved value-capture 
models and making traceability a 
reality in the U.S. beef industry.

The long-range plan also includes 
intensifying efforts in researching, 
improving and communicating U.S. 
beef industry sustainability.           

“I think of these four objectives as 
the corner posts for the long-range 
plan,” Brackett said. 

The new plan includes two new 
strategies and four that are similar 
to those in the last plan. 

Driving growth in beef exports 
and growing consumer trust in beef 
production are two of the strategies. 

Others include developing and im-
plementing better business models 
to improve price discovery and value 
distribution across all segments and 

promoting and capitalizing on the 
multiple advantages of beef.

The final two strategies are to im-
prove the business and political cli-
mate for beef and to safeguard and 
cultivate investment in beef industry 
research, marketing and innovation.

“You will notice that this plan 
includes some strategies the policy 
division can tackle, some strate-
gies that are in the checkoff wheel-
house and other strategies that will 
likely need to be championed and 
led by groups of producers, for-profit 
companies or other stakeholders,” 
Brackett said. “Whether you’re a 
committee member, a producer or an 
allied industry, as you read through 
this plan, I’m hoping that you find 
strategies and initiatives that you 
can support over the next five years.”

Brackett said the task force feels 
it has established important priori-
ties and strategies, as well as bench-
marks for success that will help keep 
the beef industry on track through 
2025 and beyond. 

“We’ll measure the plan’s success 
by tracking key metrics for each core 
strategy,” Brackett said. “For ex-
ample, one of the measures for the 
core strategy, ‘to drive growth in beef 
exports,’ will be to grow the value of 
U.S. beef exports as a percent of total 
beef value to 21 percent by 2025.”

The long-range plan task force 
encourages beef industry businesses 

and organizations to use the plan as 
input for their own strategic deci-
sion-making processes. 

The beef checkoff and its contract-
ing organizations use pieces of the 
plan as their guidebook for the com-
ing years.

All funding decisions and focus ar-
eas of checkoff projects and programs 
must follow the key areas outlined in 
the plan that align with checkoff bud-
get categories: promotion, research, 
consumer information, industry in-
formation, producer communication 
and foreign marketing.

Since 1995, industry leaders have 
gathered to develop an aligned, com-
prehensive plan with the goal of in-
creasing consumer demand for beef. 
These leaders are brought together 
to study and compile major areas of 

opportunity facing beef over the next 
five years.

To produce the new long-range 
plan, the task force met several times 
over the past year, in person and on-
line, to evaluate the previous five 
year plan and determine, based on 
industry trends and insights, where 
the industry should maintain or shift 
its focus over the next five years.

The task force was made up of 
representatives from various as-
pects of the beef industry. 

Two Texans were on the task force: 
Donnell Brown of R.A. Brown Ranch 
in Throckmorton and Paul Defoor of 
Cactus Feeders in Amarillo. 

To view the complete Beef Indus-
try Long-Range Plan, a plan sum-
mary or get more information, visit 
beeflongrangeplan.com.

The Beef Industry Long-Range Task Force recently released its plan for 2021-2025, detailing industry objectives and 
strategies to help ensure the long-term prosperity of the U.S. beef sector.

The task force’s vision is for beef to be the protein of choice around the world, 
trusted and respected for commitment to quality, safety and sustainability.
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EL CAMPO
SCHMIDT 

IMPLEMENT INC.
979-543-2622

schmidtimplement.
com

NACOGDOCHES
BIG TEX AGRIPLEX

936-715-9944
bigtexagriplex.com

Texas rice legacy continues with Colorado County farm family
By Jennifer Dorsett

Field Editor
More than half of the world’s popu-

lation gets most of its nutrition from 
one tiny, but mighty, grain—rice. 

And some of that rice is grown in 
the Lone Star State by families like 
the Kellys. 

Colorado County Farm Bureau 
member Tom Kelly has been grow-
ing the crop for 18 years. 

“I’m a fifth-generation rice farmer. 
My great-great-grandfather moved 
here in 1897 from Iowa, where he was 
most likely farming corn,” Kelly said. 
“He started off in Texas as a well-
digger, and when rice entered our 
area in about 1903, he started farm-
ing rice soon thereafter. My brothers 
and I farm some of the same land he 
farmed, so that’s pretty special.”

It’s a family legacy he is proud to 
continue, despite some challenges. 

“Rice farming has become far 
more expensive over the past couple 
of decades,” Kelly said. “The equip-
ment costs more, and water costs 
much more now. All the inputs have 
gone up, so there’s certainly fewer 
acres being farmed now than when 
I first started.” 

The Colorado River, namesake of 
the county in which Kelly and his 

brothers, Tim and Trent, grow rice 
and raise cattle, flows throughout 
the countryside, providing irrigation 
to nourish the water-intensive crop. 

Most of the time, anyway.
“We get our water from water 

wells and the Lower Colorado River 
Authority,” Kelly said. “In 2012 to 
2015, we had zero water allocation 
to ‘interruptible water customers,’ 
which is agricultural irrigation cus-

tomers like myself. Crop insurance 
came in and saved us during that 
drought, but I honestly think the 
communities suffered more—parts 
stores, diesel suppliers, dealerships, 
tire shops. Everyone was really hurt 
by those actions, and it put a lot of 
people out of business.” 

A lack of water, increased in-
put costs and urban encroachment 
have all taken their toll. Kelly said 
Texas farmers used to farm more 
than 600,000 acres of rice, but he 
estimates there are now less than 
200,000 acres of rice grown annually 
in the state.  

But he and his family have perse-
vered, adapting as necessary to keep 
the family legacy alive. 

Common varieties have changed, 
and yields have increased as a re-
sult, Kelly noted. 

“We harvest by barrels and sell by 
the hundredweight. A barrel, a col-
loquialism we use, is 162 pounds,” he 
said. “So, 50-barrel yields used to be 
great, but now 60 barrels is probably 
the new threshold for a good yield.” 

Harvested rice is cut, dried and 
stored in local elevators usually 
owned by one of the four main buy-
ers in Texas, who then clean and pol-
ish the rice before selling to grocery 
store chains, including H-E-B and 

Kroger.  
Most Texas-grown rice that’s ex-

ported goes to Saudi Arabia and 
Mexico.

And rice prices are better than 
they have been in a while. 

“July futures reached $22 per 
hundredweight, but that was for 
2019 crops in storage, and no one 
that I know of had any rice leftover 
that was unsold at that time,” Kelly 
said. “It sounds really good, but it’s a 
simple case of supply and demand. 
The reason we hit that number is 
there was no rice available that had 
not been sold.”

Kelly sold some rice last year for 
$13.50/hundredweight, but most of 
his crop sold at $12.50-$13/hundred-
weight. 

“And two years ago, I sold most of 
my rice for $10-11 a hundredweight, 
so the prices we have right now are 
far better than what they had been,” 
he said.  

Like any farmer, Kelly has his 
concerns and his share of not-so-
great days. But all things considered, 
there’s nowhere else he’d rather be.

“I’m proud to say that I’m a fifth-
generation farmer farming the same 
land my great-great-grandfather 
farmed at the first part of the last 
century,” he said. 

Rice harvest in Colorado County on the Kelly family farm. 
Courtesy photo.

Trent, Tim and Tom Kelly are fifth-generation rice farmers 
in Colorado County. Courtesy photo.
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Texas’ ShareLunker program helps improve bass fishing in the state
By Jessica Domel

Multimedia Reporter
Anglers’ generosity earlier this 

year is already helping to create 
bigger, better bass fishing in Texas 
through the Toyota ShareLunker 
program.

This year, four 13-pound or larg-
er largemouth bass were caught on 
Texas lakes during the spawning pe-
riod and donated to the program for 
selective breeding. 

One of those lunkers spawned 
twice, generating more than 28,000 
fingerlings. 

“A portion of each of those spawns 
is divided up into the contributing 
water bodies. For this year, we had 
(lakes) Alan Henry, Nacogdoches 
and O.H. Ivie,” Kyle Brookshear, 
Toyota ShareLunker Program coor-
dinator, told the Texas Farm Bureau 
Radio Network. 

Those lakes received the finger-
lings because the donated Share-
Lunkers from this year were caught 
there.

Another portion of the fingerlings 
produced this year will be retained 
at the Texas Freshwater Fisheries 
Center in Athens.

“Basically, they’re grown out to 
adults, so we can incorporate them 
into our future broodstock class,” 
Brookshear said. 

That’s part of an overall goal of 
converting all the broodstock at the 
fisheries center to ShareLunker off-
spring.

“Instead of the traditional bass 
that we have in our hatchery that 
produce the millions of offspring each 
year, we’re converting that over to di-
rect offspring from these fish that are 
loaned,” Brookshear said. “It allows 
us to take these selectively bred off-
spring and stock them out into lakes 
in the millions, instead of hundreds 
of thousands, like we do each year.”

This year, more than 14,000 ad-
vanced fingerlings from last year’s 
ShareLunkers were released into 
Gilmer reservoir, Lake Pflugerville, 
Kurth, Lake Tyler, ponds within the 
future footprint of Bois d’Ark Lake 
and Murval.

“You start at a large number. 
Then as these fish grow, you slowly 
pare them down to the fish that you 
need in order to have a brood stock,” 
Brookshear said. “The excess fish 
that we have, when we pare them 
down, we stock those into lakes 
around the state. We had several 
lakes that our biologists determined 
would be part of that stocking.”

The ShareLunker program runs 
year-round with the donation pe-
riod during spawning from January 
through March. 

Largemouth bass weighing 13 
pounds or more donated during that 
window are deemed Legacy Class 
Lunkers and are used for spawning. 
Catching one can earn an angler a 
replica of their fish and entry into a 
drawing for a $5,000 shopping spree 
at Bass Pro Shops.

Outside of the spawning window, 
the program collects catch data from 
largemouth bass eight pounds or 
larger, or 24-inches or longer, caught 
in Texas lakes.

“Every year, we kick off in Janu-
ary with the Legacy class donation, 
as well as our other classes of fish, 
eight pounds or larger,” Brookshear 
said. “What that does for those an-
glers that aren’t donating 13-pound 
fish in the collection season—
whether that’s closed or they don’t 
catch them that large—they’re able 
to provide their catch and genetic 
data about those bass by entering it 
through our website or mobile app.” 

That data gives the program a 
set of information for biologists that 
allows them to better manage the 
lunker bass population in a given 
reservoir.

“Our traditional sampling meth-
ods that our biologists implement 
every year don’t collect a significant 
portion of those fish of that size,” 
Brookshear said. “Getting that infor-
mation from our anglers, our citizen 
scientists that are partnering with 
us to really help management our 
fisheries for those trophy-sized bass 
is huge.”

Since 1986, the program has been 
partnering with anglers to promote 

and enhance bass fishing in Texas. 
Each season, which runs Jan. 1 
through Dec. 31, anglers have new 
opportunities to participate in the 
program and be recognized for their 

contributions.
Anglers may submit catch data 

on the ShareLunker app or on Tex-
asShareLunker.com for a chance to 
win one of several prizes.

Angler donations to the Toyota ShareLunker program earlier this year are 
already paying off. Photo courtesy Texas Parks and Wildlife Department.

the great american outdoors 
ARE right outside your door. 

All prices are MWS-SRP at participating dealers while supplies last. See dealer for details and consult state/local guidelines for availability of promotional 
products and pricing in your area. Check out these reviews and others on the product pages at STIHLdealers.com. © 2020 STIHL

TRIMMER
FS 56 RC-E

$19995

“Starts right up and has 
plenty of power.” 

- Dustin45

HANDHELD BLOWER
BG 50

$13995

“Powerful and lightweight.” 

- Kevin2376

BOWIE
BEREND BROS, INC.

940-872-5131
berendbros.com

EL CAMPO
SCHMIDT IMPLEMENT INC.

979-543-2622
schmidtimplement.com

MARBLE FALLS
MUSTANG EQUIPMENT

830-693-5414
mustangequipment.com

MT. PLEASANT
HESS SALES & SERVICE

903-572-9866
hesshomefurnishings.com

ROBSTOWN
ROBSTOWN HARDWARE CO.

361-387-2564
robstownhardware.com
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Texas Farm Bureau launches daily ‘Texas Ag Today’ podcast

A new podcast produced by the 
Texas Farm Bureau Radio Network 
highlights important news and hap-
penings in Texas agriculture every 
week day.

The state’s largest general farm 
and ranch organization launched the 
podcast, Texas Ag Today, on Aug. 31. 

“We’re excited about offering 
this daily podcast to Texas farm-
ers and ranchers and to everyone 
who has an interest in Texas agri-
culture,” Carey Martin, host of the 
podcast and Texas Farm Bureau 
Radio Network manager, said. “We 
have three-full farm broadcasters 
at the network, plus reporters from 
the around the state, who will work 
to bring listeners the latest in farm 
and ranch news.”

Because wildlife is a part of many 
Texas farms and ranches, the pod-
cast will include a wildlife report. 

A portion of the podcast also will 
be a recap of the day’s livestock, cot-
ton, grain and energy markets.

“We have our hands all over Texas 
agriculture. We’re committed to cover 
Texas agriculture like no one else,” 
Martin said. “Every week day on 
Texas Ag Today, we’ll bring you the 
stories of everything happening in 
Texas agriculture. We’ll also have 
the latest news from Washington, 
D.C., to keep you informed on how 
the lawmakers and federal agencies 
there affect us here in Texas.”

Martin noted the network prides 
itself on bringing the Voice of Texas 
Agriculture to the airwaves.  

“Texas is a big state, and we plan 
on having a big podcast for Texans 
each and every week day,” Martin 
said. “I believe we have one of the 
largest agricultural news teams 
in the state, and we’re dedicated 

to bringing farm and ranch news, 
plus the stories of Texas agriculture, 
to everyone around the Lone Star 
State.”

Other Texas Farm Bureau farm 
broadcasters contributing reports to 
the podcast include Tom Nicolette, 
senior network producer, and Jes-
sica Domel, multimedia reporter. 

Together, Farm Bureau broad-
casters bring 60 years of experience 
on air.

“We bring experience and a desire 
to share the stories impacting Texas 
agriculture,” Martin said. “This is 
the first podcast for Texas Farm Bu-
reau, and it’s the only one like it in 
the state. We are a trusted source of 
daily agricultural news for farmers 
and ranchers, and we plan to build 
on that reputation with this podcast.”

Listeners can subscribe to Texas 
Ag Today at Apple Podcasts, Spotify, 

Stitcher and TuneIn.
The podcast can also be found on 

the Texas Farm Bureau website.
The Texas Farm Bureau Radio 

Network is the state’s number one 
and most listened-to agricultural 
radio network. The network fea-
tures over 90 affiliate stations and 
rates highest for Texas farmer and 
rancher all-day listening for the past 
eight years, according to Ag Media 
Research Studies.

The Texas Farm Bureau Radio 
Network has eight daily programs 
and one 15-minute weekend show 
called Farm Bureau Roundup. It is 
the longest-running syndicated farm 
program in the nation, airing every 
weekend for the past 65 years.

For a complete list of affiliate sta-
tions and more information about 
the radio network, visit https://tex-
asfarmbureau.org/radio. 

TEXAS AG TODAY
The only daily ag news 

podcast in Texas

A big state. And a big podcast.

Brought to you every week day.

Produced by the Texas Farm Bureau 

Radio Network with the largest farm 

news team in the Lone Star State.

Texas Ag Today is available on
Apple Podcasts, Spotify,

Stitcher and TuneIn.
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Teachers encouraged to apply for TFB’s garden grant program
By Jennifer Dorsett

Field Editor
Teachers can help students grow 

a lifelong interest in agriculture 
through the Texas Farm Bureau 
(TFB) Learning from the Ground Up 
Garden Grant Program.

The grant was created to support 
schools and organizations as they 
teach students about the sources of 
their food, fiber and fuel.

“Texas Farm Bureau wanted to 
help educators connect small-scale 
gardening to the bigger picture of 
farming operations, so students can 
better understand food production,” 
Jordan Walker, TFB director of Edu-
cational Outreach, said. “Having a 
school garden is an excellent way to 
do that, but we know funds aren’t al-
ways available for a project like this 
in a school budget. That’s where our 
grant program can help.”

Qualifying projects provide stu-
dents with hands-on, experiential 
learning about agriculture through 
the funding of a new garden project 
or improvements to an existing gar-
den or greenhouse.

Aquaponic and hydroponic sys-
tems are eligible if they are used to 
teach students about food production.

Teachers are encouraged to use 
creative ideas and adapt programs 
to fit the current environment during 
COVID-19, which could include take-
home container gardens and more.

“Food production and learning 
truly happens here, there and every-
where,” Walker said.

Grants may be requested from 
TFB for up to $500, and some county 
Farm Bureaus offer matching funds.

To be eligible, the applicant must 
be a teacher or administrator of any 
Texas PK-12 school, either public or 
private. Parent Teacher Associations 
or other organizations may apply 
when the project will directly engage 
students.

Agricultural concepts must be 
used in instruction. Preference will 
be given to projects that directly en-
gage students in a hands-on agricul-
tural experience. The project must 
be science-based in nature to receive 
consideration.

If an agricultural science teacher 
is applying for the grant, the project 
must incorporate elementary or ju-
nior high students (i.e., those not al-
ready enrolled in agricultural cours-
es) into the project in some capacity 
to increase agricultural literacy out-

side of general agricultural courses.
High school educators teaching 

courses other than agricultural sci-
ence are eligible to apply.

All applications must include a 
timeline of the project, a list of com-
munity partners and a detailed bud-
get with estimated expenses.

TFB will only accept one grant ap-
plication per school per grant cycle. 
For example, an elementary school 
and a middle school from the same 
district can each apply, but two ap-
plications from the same elementary 
school cannot be submitted.

Grant checks will be made pay-
able to the school or organization, 
not to an individual.

Grant recipients will be given half 
of the awarded funds upon notifica-

tion of selection. The remaining funds 
will be awarded in the spring.

Grant recipients will be required 
to share updates and to file a final 
report electronically, which will be 
due to TFB by June 1, 2021.

TFB strongly encourages grant 
recipients to submit photos in elec-
tronic form, as well as appropriate 
photo releases. The organization 
reserves the right to partially fund 
grant requests, and a limited num-
ber of grants will be awarded.

Applications must be submitted 
online by 11:59 p.m. on Oct. 23.

The application link and more in-
formation is available at https://tex-
asfarmbureau.org/aitc.

For questions, contact Walker at 
254-751-2569 or edoutreach@txfb.org.

DIFFERENT.
DECIDEDLY

VR-series wheel rakes from Vermeer deliver the strength, wide-stance balance and 
reliability needed to handle a heavy diet of haying – starting with the first cut. Handle 
different crops and conditions and reset windrow widths with the drop of a pin. Plus, you 
can turn hay in the center of the swath with optional center splitter wheels. It’s a wheel 
rake that’s decidedly different.

Vermeer Corporation reserves the right to make changes in engineering, design and specifications; add improvements; or discontinue manufacturing or distribution at any time without notice or obligation. Equipment shown 
is for illustrative purposes only and may display optional accessories or components specific to their global region. Please contact your local Vermeer dealer for more information on machine specifications. Vermeer and the 
Vermeer logo are trademarks of Vermeer Manufacturing Company in the U.S. and/or other countries. © 2018 Vermeer Corporation. All Rights Reserved.

CALDWELL
DRGAC FLEET & AG 

SERVICES
979-324-4326
drgacfleet.com

STAR
MOORE'S SERVICE 

CENTER
325-948-3595

mooresservicecenter.com

Whether farm or front yard, 
Farm Bureau® members 

get BIG savings
with John Deere!

*Must be a valid member of Farm Bureau for 30 days and have a valid email address to be eligible for John Deere Rewards benefits.

Farm Bureau Members* Save up  
to $2,700 with John Deere Rewards! 

Learn more at JohnDeere.com/FarmBureau 

MARBLE FALLS
MUSTANG EQUIPMENT

830-693-5414
mustangequipment.com

ROBSTOWN
ROBSTOWN HARDWARE 

CO.
361-387-2564

robstownhardware.com
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APHIS accepting public comments on transition to RFID ear tags

By Jennifer Dorsett
Field Editor

The U.S. Department of Agri-
culture (USDA) Animal and Plant 
Health Inspection Service (APHIS) 
is seeking public comment on a pro-
posal to shift to Radio Frequency 
Identification (RFID) ear tags as the 
official method of traceability for use 
in interstate movement of cattle.

Since 2013, APHIS has required 
the interstate movement of cattle 
and bison to identify each animal by 
an official ear tag, except in certain 
circumstances.

Currently, both metal and RFID 
ear tags are allowed, but the propos-
al would move the system to RFID 
only.

“We have worked with the beef in-
dustry to figure out how we can start 
taking out some of the manual sys-
tems that require auction barns and 
veterinarians to retag, write down 
long numbers and those that are vis-
ible on those tags, and then be able 
to share those on health certificates 

or official documents as animals 
move across the United States,” 
Greg Ibach, USDA undersecretary 
for Marketing and Regulatory Pro-
grams, said in an interview with the 
Texas Farm Bureau (TFB) Radio 
Network.

TFB supports the change.
“Our members have made it clear 

that we support a national animal 
identification and disease trace-
ability system where our trading 
partners have asked for it,” TFB 
Associate Director of Commodity 
and Regulatory Activities Tracy To-
mascik said. “Our members think 
RFID tags are an effective method 
of achieving this as long as the cost 
is reasonable and shared among the 
government, industry and individu-
als, and if the system is overseen by 
a not-for-profit entity, such as each 
state.”

The organization supports subsi-
dization of the program by the fed-
eral government, because the public 
is the primary beneficiary.

“We’re also implementing at 
USDA a program where we will 
help producers by sharing the costs,” 
Ibach said. “We’re giving away a lot 
of RFID tags in the form of brucel-
losis vaccination ID tags, as well 
as non-program or non-vaccination 
tags that producers can start put-
ting in their replacement heifers.”

TFB supports the system only if 
ranchers and livestock owners may 
apply the ear tags on their own. To-
mascik said requiring veterinary 
application would be cost- and time-
prohibitive and add unnecessary 
burden to the animal’s owner.

APHIS is also seeking comments 
on a proposed timeline for imple-
mentation of an RFID-only system. 

The timeline would phase in 
RFID tags as the only option by Jan. 
1, 2023. 

The agency said it would “grand-
father” in animals that have metal 
tags already in place by this date, 
allowing the metal tag to be the 
animal’s official ID through the re-

mainder of its life.
This transition timeline would not 

alter existing regulations, APHIS 
said in a press release. 

The cattle and bison which must 
be identified will not change, nor will 
the option for animal health officials 
in shipping and receiving states to 
agree to accept alternate forms of 
identification, such as brands or tat-
toos in lieu of ear tags.

“As the nation’s leading cattle 
state, our members have kept a close 
eye on this issue over the years,” 
Tomascik said. “Farm Bureau mem-
bers definitely have cattle ranchers’ 
best interests in mind, and that’s 
what led to the development of this 
policy position.”

More information on the RFID 
tag proposal is available at aphis.
usda.gov.

Comments can be submitted on-
line through the Federal Register at 
federalregister.gov. 

Comments will be accepted 
through Oct. 5.

Post your FREE Classified 
Ad at Farm2Ranch.com
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TIRE TOWN, INC.
18.4-38 BIAS NEW 10PLY R-1  ........................ $508 
380/80R42 NEW BUFF SPRAYER R-1 ........... $799
1000/50R25 USED75% TREAD R-1 .............. $900
43X16.00-20 NEW BUFF 4PLY R-4 ....... $150
18.4R28 NEW BUFF R-2 ....................... $599
540/65R24 NEW OVERSTOCKS R1-W $399
18.4-34 BIAS NEW 14PLY R-1 .............. $468
28LR26 100% TREAD R-3 ..................... $499
15X19.5 NEW BUFFED 6PLY R-4 ......... $150
23.1-34 R2 8PLY BUFF .......................... $899
600/65R38 NEW OVERSTOCKS R1-W $699
19.5L-24 NEW 12PLY R-4 ...................... $395
14.9R46 USED 75% TREAD R-1 ........... $750
440/55R18 NEW BUFF RADIAL IMP ..... $225

We Deal! Other Sizes New & Used
(800)451-9864     (800)444-7209
(913)682-3201     (913)441-4500

M-F: 8am - 6pm • Sat.: 8am - 4pm

texasredangusassociation@gmail.com
follow us on facebook

Grain Bins & Material Handling
- GSI Accessories - Fans, Floors, 

Spouting, Flighting, Loading & 
Unloading Equip. & Parts.

- Hutchinson - Portable Augers, 
Swing Aways, Hoppers & Parts

- Bins & Augers in Stock - Call 
for Current Stock / Availability.

Marek Ag
Near Temple, TX
254-985-2242
www.marekag.com 

Pete Case • 325-650-6209 • pete@caseranch.com
www.caseranch.com • 7350 FM 915 • Eldorado, TX 76936

Monday, Oct. 5, 2020
12:30 pm at the Ranch
Midway between Eldorado &  
Mertzon, Texas on FM 915
Online bidding accepted at  
www.superiorlivestock.com

Will be consigning bulls Will be consigning bulls 
to the South Texas to the South Texas 

Hereford Association Hereford Association 
Sale on 10/31/20  Sale on 10/31/20  

in Beeville, TXin Beeville, TX

HEREFORD HEREFORD 
BULL SALEBULL SALE

Third AnnualThird Annual

Call 1-866-326-3276  
to advertise your 

business, service or 
items for sale in the 
Texas Trading Post.

Looking for 
Pasture to 

Lease for Cattle
254-248-4281

Work ethic 
comes standard. 
Where there’s work to be done, there’s Kubota equipment 
ready to get it done right. With reliable diesel engines and 
an array of attachments, it’s time to conquer every task. 
Visit us today.

KubotaUSA.com
© Kubota Tractor Corporation 2019. This material is for descriptive purposes only. Kubota disclaims all representations and 
warranties, express or implied, or any liability from the use of this material. For complete warranty, safety and product information, 
consult your local Kubota dealer. For the complete disclaimer, go to KubotaUSA.com/disclaimers and see the posted disclaimer.

L Series Grand L SeriesRTV-X Series SSV Series

Work ethic 
comes standard. 
Where there’s work to be done, there’s Kubota equipment 
ready to get it done right. With reliable diesel engines and 
an array of attachments, it’s time to conquer every task. 
Visit us today.

KubotaUSA.com
© Kubota Tractor Corporation 2019. This material is for descriptive purposes only. Kubota disclaims all representations and 
warranties, express or implied, or any liability from the use of this material. For complete warranty, safety and product information, 
consult your local Kubota dealer. For the complete disclaimer, go to KubotaUSA.com/disclaimers and see the posted disclaimer.

L Series Grand L SeriesRTV-X Series SSV Series

Work ethic 
comes standard. 
Where there’s work to be done, there’s Kubota equipment 
ready to get it done right. With reliable diesel engines and 
an array of attachments, it’s time to conquer every task. 
Visit us today.

L Series Grand L SeriesRTV-X Series SSV Series

Work ethic 
comes standard. 
Where there’s work to be done, there’s Kubota equipment 
ready to get it done right. With reliable diesel engines and 
an array of attachments, it’s time to conquer every task. 
Visit us today.

KubotaUSA.com
© Kubota Tractor Corporation 2019. This material is for descriptive purposes only. Kubota disclaims all representations and 
warranties, express or implied, or any liability from the use of this material. For complete warranty, safety and product information, 
consult your local Kubota dealer. For the complete disclaimer, go to KubotaUSA.com/disclaimers and see the posted disclaimer.

L Series Grand L SeriesRTV-X Series SSV Series

BAY CITY
HLAVINKA EQUIPMENT CO.

979-245-4630
hlavinka.com

DALHART
LONE STAR AG
806-384-2062

lonestarag.com

FRIONA
LONE STAR AG
806-250-2721

lonestarag.com

ROSENBERG
HLAVINKA EQUIPMENT CO.

281-342-5527
hlavinka.com

STAR
MOORE'S SERVICE CENTER

325-948-3595
mooresservicecenter.com

RESTRICTIONS:  Valid  from  August  1  –  September  30,  2020.  Limit  one  (1)  coupon  per  customer.  Offer  valid  in  authorized  Polaris  dealerships  and  Polaris.com  for  Polaris  branded

RESTRICTIONS:  Valid  from  August  1  –  September  30,  2020.  Limit  one  (1)  coupon  per  customer.  Offer  valid  in  authorized  Polaris  dealerships  and  Polaris.com  for  Polaris  branded
accessories,  parts,  lubricants,  apparel,  garage  and  other  non-wholegood  products  (collectively,  “PG&A").  For  purposes  of  this  offer,  PG&A specifically  includes  the  following  brands:
Polaris, RANGER, Polaris GENERAL, RZR, Sportsman, Polaris ACE, Polaris Northstar Coolers, all Kolpin (both Polaris & Kolpin part numbers), all Pro Armor (both Polaris & Pro Armor part
numbers), Trail Tech (all part numbers), Polaris Snowmobiles, Polaris Timbersled and Polaris Power. Offer may not be combined with any other coupons, discounts, offers or promotions
outside of the 2020 Upgrade Your Ride promotion. This offer is not transferrable or redeemable for cash or gift card, nor is it valid towards prior purchases. Coupon with valid code must
be presented at time of purchase for discount to apply. Polaris, its dealers and their respective employees are not eligible for the discount. Not valid on non-Polaris products or qualified
purchases before August 1 or after September 30, 2020. Offer subject to availability while supplies last. This offer may be discontinued or modified at any time by Polaris. Offer available
only in the U.S. and Canada. Void where prohibited or otherwise restricted. Returns of any qualifying purchase will require equal forfeiture of coupon value. Applicable tax, shipping and
handling do not qualify for discount. Polaris recommends that all riders take a safety training course. Do not attempt maneuvers beyond your capability. Always wear a helmet and other
safety apparel. Read, understand and follow your owner's manual. Never drink and ride. Polaris is a registered trademark of Polaris Inc. ©2020 Polaris Inc.

LUFKIN
EAST TEXAS POWERSPORTS LOC IN 

LUFKIN/NACOGDOCHES
936-639-1990

etpowersports.com

TAYLOR
WILLIAMSON COUNTY EQ. CO. INC.

512-352-6381
wmcoequip.com

Pecan Trees & 
Young Trees

All Sizes 
Need to Harvest/You Dig

254-248-4281

For Sale
20 ft. Oak log for 

tinders or firewood
254-248-4281
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USED OCEAN FREIGHT CON-
TAINERS.  Wind/Water-tight, Ro-
dent-proof. Larry Singley 866-992-
9122, 817-992-9122.

REMANUFACTURED TURBO-
CHARGERS. An inexpensive alter-
native to turbo replacement. Turbos 
remanufactured for all foreign and 
domestic cars, farm, heavy equip-
ment and 18 wheelers. 1-800-231-
5566 or 254-757-3759 Majestic 
Turbochargers, Inc., 815 Jefferson, 
Waco, TX 76701, 6-month war-
ranty—One-Day Service.

BUILDINGS
CLASSIFIEDSCLASSIFIEDS

WE BUY SALVAGE Tractors, 
combines, hay & farm equipment. 
Call us if you have a TERP tractor. 
Kaddatz Auctioneering & Farm 
Equipment Sales, 254-221-7957 
akaddatz@yahoo.com, www.kad-
datzequioment.com

CONTAINERS

BALER BELTS FOR ALL ROUND 
BALERS. Made in the U.S.A. Baler 
Twine & Net Wrap. www.balerbelt-
sandaccessories.com 1-800-223-
1312.

WE BUY BALER, planter & rake 
monitors and Salvage equipment. 
254-221-7957.

FARM EQUIPMENT

GSI GRAIN BINS & ACCESSO-
RIES, GSI MATERIAL HANDLING 
EQUIPMENT, Hutchinson augers 
and parts, Sweet Mfg. legs and 
drag conveyors, GT Auger parts. 
Sales, installation, and service, 
Fritcher Enterprises, Sinton, Texas 
(361)364-3603.

GRAIN STORAGE

GSI GRAIN BINS & ACCES-
SORIES,  HUTCHINSON POR-
TABLE AUGERS & PARTS Marek 
Ag Temple, TX (254) 985-2242

HAY

ALFALFA LARGE SQUARE 
BALES dairy, beef, and goat quali-
ties delivered to you or you pick 
up at our Kansas farm. Toll free 
1-877-285-8200

COASTAL HAY FOR SALE—4x5 
1/2 rolls --$50.00 and Square bales 
horse hay --$6.50 per bale  Call 
903-714-2336

IRRIGATION

We Lease Fishing Lakes!

- Generate a steady stream of income
- Strong liability insurance coverage included
- Free lake management consultations
- Fishing by advanced 24 hour reservations
- No interaction with members is required
- Catch and release only
- Company established in 1997

214.871.0044
www.privatewaterf ishing.com

LAND

Save the environment.
Start keeping kids in science class.
77% of Littles reported doing better in school 
because of their Big. One-to-one mentoring works. 

Even big change starts with something little.
Support kids in your community at BigBrothersBigSisters.org.

End poverty.
Start getting kids through high school.

Start Something™

Donate money or time at BigBrothersBigSisters.org

77% of Littles reported doing better in school 
because of their Big. One-to-one mentoring works. 

Even big change starts with something little.
Support kids in your community at BigBrothersBigSisters.org.
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NEW REJECT PIPE
— No Splits • In Stock —

2-3/8 • 2-7/8 • 3-1/2 • 4 1/2
Used Pipe and Sucker Rods

— In Stock —

 QUANTITY DISCOUNTS

— Free Delivery in Most Areas—

James May Pipe & Supply

325/468-5131

PIPE

PLAY GOSPEL SONGS BY EAR.
Add chords, Piano, organ, keyboard. 
10 easy lessons $12.95. “Learn 
Gospel Music.” Chording, runs, 
fills - $12.95, both $24. Guaranteed! 
Davidsons, 6727th Metcalf, Shawnee 
Mission, Kansas 66204.

MUSIC

LUMBER
CEDAR FENCE POSTS, CE-
DAR LUMBER, CEDAR SHAV-
INGS, PEELED CEDAR POSTS, 
FIREPLACE MANTLES, CEDAR 
CHESTS. Myers Cedar Yard, Hwy 
183 S., Lampasas, TX 76550, 512-
556-4968, Meridian, Hwy. 6  254-
435-6857.

TIRES

SOLAR PANELS

830-438-3396
Solar Electrical Systems
for farm, ranch and home

TECL 28902

Significant Tax 
Advantages Available

www.greenstarsolutions.net
Certified solar electric installers

BBB A+ rating

GOOD BLOODED YOUNG BLACK 
BRANGUS BULLS and heifers for 
breeding. $1,250 take your pick. 
Call Jack Hallettsville Texas 361-
798-5623.

SOLID ROCK RANCH
REG. ANGUS COWS

Bulls Also Available
Matt Jones • Franklin, TX

979-777-7571
www.solidrockranch.com

LIVESTOCK

BIG STOUT HEREFORD BULLS
Horned & Polled Atlas Farms 214-
202-5178

CHAROLAIS BULLS Registered, top 
quality, gentle, polled, tested, LBW. 
Fancy Charolais Heifers. Ranch Bred 
& raised. Black Angus Bulls. 254-729-
8644 254-747-2701

REAL ESTATE

FOR SALE—120 acres in Red River 
county. Fenced with small cabin, 
electric and water. (469)556-6135.

www. read .gov

Share Curiosity.
Read Together.

NURSERY STOCK

AARP gives you the information to help care for your mom, just like she did with you. You don’t have 
to do it alone and it’s okay to ask for help. Visit our website or call now to get practical health and 
wellness tips to provide even better care for your loved one. 
We provide you information to give care and give back. 

aarp.org/caregiving
1-877-333-5885




